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to overcome the marked 
mineral depletions caused by 





such acute infections as acute 
bronchitis, coryza, the debility | 
of cld age, and postoperative 
cases. 


It is the most valuable prepa- 
ration in these conditions. 
Suggested dose: One teaspoonful t.i.d. in water. 


SAMPLES ON REQUEST 


FELLOWS MEDICAL MFG. CO., INC. 
26 Christopher Street, New York, N.Y. 
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In the treatment of inflammatory 















lesions of the mammary glands, 
and in cases of caked breasts, 
the application of Antiphlogistine, 
as hot as the patient can bear, 
relieves the pain, and hastens reso- 
lution of the inflammatory process. 
At the same time the patient is 
soothed and comforted by the sed- 


ative warmth of the application. 


FOR MASTITIS prescribe er 








enn ANTIPHLOGISTINE 


The Denver Chemical Mfg. Co., 163 Varick St., New York, N.Y. 
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this — 
ASEPTO SYRINGE \—— 


folder... 



























describes, illustrates and 
lists 50 various Asepto 
styles and sizes, one or 
more of which may facili- 
tate certain procedures for 
you... There are special 
Asepto syringes for: 


G.U.Work—Male, Female 
Minor Surgery 

Obstetrics 

Pediatrics 

Ear Irrigation 

Nasal Irrigation 

Eye Work 

Tonsil Work 

Laboratory Work 
Duodenal Work 
Hyperemia 

Snake Bite 








THE ASEPTO SYRINGE 
has a new easy-cleaning 
feature... 


a removable Bakelite plug which 
permits thorough cleaning and 
hinders entrance of fluid into 
bulb. Other features are smooth, 
gentle operation under perfect 
one-hand control. No 
back-flow. Asepto Syringes 
can be sterilized by boil- 
ing or autoclaving. 






B-D PRODUCTS 


Made for the Profession 


BECTON, DICKINSON & CO., RUTHERFORD, N. J. 
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VULVO-VAGINITIS 


in children 











= reports (from a large pediatric service in New York) 
show that approximately 50 per cent of cases of vulvo-vaginitis 
occur in children under four years of age. This would indicate that 
the mucosa of the generative tract in the child is less resistant to in- 
fection than that of the adolescent or adult; there is also the possi- 
bility that infection may be derived from the mother at birth. 

When the mother is known to be infected or there is good reason 
for suspicion, the use of 25 per cent Argyrol tampons during preg- 
nancy is highly recommended as pre-natal prophylaxis by a distin- 
guished obstetrician. 

Koplik, the noted pediatrist, years ago recommended the instilla- 
tion of a 25 per cent Argyrol solution for the control of the infection 
in vulvo-vaginitis in children. The present-day practice is to gently 
swab the vulvar orifice with the Argyrol solution and then deposit 
the same solution in the vagina with an eye-dropper or a small 
syringe, permitting it to remain there. 

The vA wr pm bactericidal properties of Argyrol and its unique 
mildness are well-known. The absence of pain and irritation and the 
avoidance of extensive local manipulation, therefore constitute a 
superior therapy in vulvo-vaginitis of the young. Moreover, the 
children thus treated do not become ‘‘pelvis conscious,’’ with its 
consequent psychic trauma. 

The new Argyrol tablets add materially to the convenience of 
Argyrol therapy in the doctor's office, in the operating room or at 
the bedside. Drop 4 tablets in one-half ounce je sore and in a few 
minutes you have a fresh, potent 10 per cent solution; other strengths 
in proportion. The use of these tablets insures accuracy, purity and 
genuineness, and saves time whenever an Argyrol solution is quickly 
desired. 

To be sure of better results, be sure you use Arg yrol. 

NOTE: We have just comple _a series of three booklets covering the fields of 
(1) urology and gynecology, (2) _.thalmology, and (3) otorhinolaryngology, which 
describe the best methods of employing Argyrol. These booklets represent the con- 
sensus of expert medical opinion as expressed in literature and clinical teachings over 
a period of 30 years. Any one or all three will be sent free to any physician on request. 


A. C. BARNES COMPANY 
(INCORPORATED) 


Sole Manufacturers of Argyrol and Ovoferrin 
New Brunswick New Jersey 


“Arg yrol”’ is avegistered trade-mark, the property of A.C. Barnes Co. (Inc.) 
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When you tell a mother that it’s time to 
start her baby on Gerber’s Strained Veg- 
etables, she’s very apt to say: “Oh, yes, 
I know them.” 


Back of this ready acceptance lie years 
of groundwork carried on by Gerber. We 
haven’t left you the burden of explaining 
the nutritional value of strained vegetables 
in a baby’s diets Through consistent ad- 
vertising we have been educating women 
on the special values of Gerber’s Strained 
Foods and their advantages to her and 
her infant. 

More than this, our advertising has al- 
ways emphasized the importance of regular 
medical supervision of a baby’s feeding 
schedule. Never has Gerber given feeding 
instructions or formulas. 


We believe this policy of active coop- 
eration with physicians has been helpful 
to them. In addition, we have planned our 
special literature to mothers to save the 
doctor’s time, by covering routine details 
that would otherwise call for explanation 
The cordial reception given by the med- 
ical profession to our booklet on ‘‘Mealtime 
Psychology”’ has prompted us this year to 
introduce a new booklet for mothers— 
“Baby’s Book.” 


If you have not seen this book, we will 





GERBER ADVERTISES .. so that 





be glad to send you a copy. In Gerber 
advertising it is offered mothers at 10c. 
If you find the booklet helpful, we will be 
glad to supply you with as many copies as 
you require for free distribution. 


Strained Vegetable Soup . . Tomatoes. . 

Carrots .. Green Beans.. Beets.. Prunes 

.. Spinach.. Peas..4% oz. cans. Cereal 

.. 4% oz. and 10% oz. cans. 

NOW AVAILABLE EVERYWHERE 
AT NOT TO EXCEED 10c. 





SPinact 


S_ Shaker-Cooked Strained Foods 





Gerser Propucts Company, ME-9 
Fremont, Michigan 

(In Canada: Grown and Packed by Fine 
Foods of Canada, Ltd., Tecumseh, Ont.) 
Please send sample copy of the new Gerber 
booklet, ‘‘Baby’s Book.” 

Name ... ir ee ere re 



























SPEAKING 


* Telling the Boss 
To the Editor: 

Some of your articles on how to collect 
medical fees are very helpful; others in- 
volve too much work. One method that 
has not been mentioned in your maga- 
zine is as follows: 

Indiana no longer has a garnishee law, 
so it can not be used as a threatening 
prod to get collections. However, on the 
second, third, or fourth statement, a note 
can be added stating that if no arrange- 
ment is made to pay the bill promptly a 
statement of the patient’s indebtedness 
will be sent to his employer. No response. 
It is sent to the patient’s employer. 

The idea is very effective with employes 
of the railroads, Standard Oil Company, 
and several retail merchants. . .These con- 
cerns believe it is a good business policy 
to employ only persons of good character 
(i.e., those who are honest and reliable). 
One does not feel like buying groceries, 
gasoline, clothes, coal, or repairs from 
concerns who keep employes who refuse 
to pay, or make an effort to pay, just 
bills. 

I believe this method could be made 
more effective if better business bureaus 
impressed on business men that employ- 
ing persons who are deadbeats creates 
public ill will and that they should be 
discharged. 

This plan does more for the physician 
than a credit bureau. The cost is less and 
results are faster...Threat of loss of a 
job is more effective than the threat of 
being unable to open further charge ac- 
counts. 


M.D., Indiana 


* Too Much Knowledge 


To the Editor: 

From what I know of it, birth control 
is mostly in the hands of the laity and 
lay publications. Yet it is a subject which 
the medical profession should have the 
most say about...It is a dangerous mat- 
ter to have public. 

If our members sit by and do nothing, 
the public will do (in fact, has already 
done) too much. It might appear that we 
are too late to do anything except in an 


FRANKLY 


educational way, explaining to the laity 
the dangers involved physically and 
morally... 

Knowledge among high school and col- 
lege students is already such that there 
is much promiscuous sexual intercourse 
among them. Students know more about 
contraceptives than do physicians. Now 
what can we physicians do about it? 
Laws will not stop it. Laws have never 
stopped bootlegging, gambling, murder, 
or theft. Yet, if something is not done.. 
we will gradually become a nation of 
moral degenerates as was Rome in its 
last days. 

Bertram Johnson, 
Eureka, Kansas 


M.D. 


* Government Worker 


To the Editor: 

I have heard so much about the dire 
fate that will befall medicine if a x 
government administration of medicine 
should come to pass, that I thought a 
few lines from one who was in such a 
system would not be amiss. . . 

I have had the opportunity to observe 
and work in federal-controlled hospitals 
in different parts of the country. In 
each hospital I found a group of well- 
trained, conscientious men, interested in 
medicine and in their patients, and bet- 
ter able to devote themselves to their 
medical advancement .because of their 
relief from financial worry. The physi- 
cian-patient relationship is certainly not 
lost. 

It is true that the patient has no choice 
of physicians. But one can certainly 
question the ability of the lay public 
to select a proper physician when, all 
about us, quacks and cults flourish on ¢ 
grand scale. In the U. S. Veterans Bu- 
reau, at least, every patient is certain 
that the men before whom he appears 
are carefully selected, well-trained, and 
keenly interested in his welfare. Can 
any more be said about the outside prac- 
titioner ? 

From the physician’s side, what are the 
disadvantages ? My own observation 
showed very few. The institutional char- 
acter of the work is desired by the 
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@ YOU can now recommend Hygeia 
bottles and Nipples knowing that one 
of these three nipple shapes will fit 
practically every Echo's mouth, 


In addition, these nipples and bottles 
offer many advantages over ordinary 
ones. The chances of careless cleans- 
ing are reduced to a minimum be- 
cause both bottle and nipple are easily 
cleaned. The nipple can be inverted 
and scrubbed. The bottle has no 
shoulders where decomposed milk 
residue can form a germ harboring 
film. The nipple is made of non-porous 
moulded rubber. Even after constant 
use food particles cannot become im- 
bedded in the walls. Patented tab 
keeps fingers on outside of nipple. 


nnouncing 
TWO NEW NIPPLE SHAPES 








Only this nipple and bottle elimi- 
nates all these dangers of gastro- 
enteric infection. 


The pemages reinforced base resists 
nipple collapse. Its contour, firmness, 
texture and rate of milk flow simulates 
breast feeding as 
closely as possible. 
Consequently feed- 
ings are less interrup- 
ted. There is a greater 
willingness to nurse. 
+ o * 
A postcard brings you 
samples, Write Hygeia 
Nursing Bottle Com- 
pany, 197 Van Rensse- 
Rae St., Buffalo, N.Y. 








HYGEIA 


The Safe Nursing Bottle and Nipple 






































young man. Where else can he see such 
a variety of material and obtain an op- 
portunity to do all the work he desires? 
Financially, he is much better off than 
his colleague on the outside. His salary 
is not large, but it is sufficient for the 
usual needs. The worry of fees, collec- 
tions, unethical advantages taken of him 
by other men in the field, are unknown 
to the government worker. Until the 
recent depression the service offered a 
fair scale of advancement to men who 
chose this type of career. I believe that 
opportunity for advancement has now 
been restored. 

The government medica] worker is 
able . . . to keep abreast of medical ad- 
Every man is expected to wit- 

mortems, examine pathologic 
specimens, and frequent clinics. -atho- 
conferences are held in all hos- 
pitals, and member expected to 
participate. The most diligent members 
of a staff are sent to postgraduate cen- 
ters for study at frequent intervals, and 
such knowledge is then given to the mem- 
bers. 

Is such a 


vances. 


ness post 


logie 


every 


deleterious to the 
average physician in any community to- 


day? 


system 


I, personally, don’t believe so, and 
would welcome the opinion of those who 
have had personal experience with this 
subject. 

Alfred Berkove, M.D. 
Oakland, California 


* “Our Farcical System” 
To the Editor: 

Your editorial in July MEDICAL ECO- 
NOMICS on medical licensure made me 
stand up and cheer. I’ll wager it affected 
in the same way 95% of the men who 
read it. A copy of it, accompanied by a 
voting postcard, should be sent to every 
medical man in the U. S. and the results 
of the replies presented to the almighty 
A.M.A. The vote would demand a change 
in our farcical system of granting state 
board licenses. 

If a man has a right to practice medi- 
cine in one state, there is no reason why 
he is not fit to practice in any other 
state. 

J. A. Fowlie, M.D. 
Hope, North Dakota 


To the Editor: 


Your comment in the July 
issue was very interesting. I am glad to 


editorial 


read that even the editor is willing to go 
on record that organized medicine should 
have a definite plank to alter our present 
state laws and 
limited reciprocity... 


licensure advocate un- 
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As conditions exist at the present time, 
state medical boards have discretionary 
powers to license whomever they want, 
even if one has graduated from a medi- 
cal school which is not recognized by the 
A.M.A. Moreover, the A.M.A. has no 
power to dictate to the state medical 
board. This last statement may be ques- 
tioned; but I can furnish actual proof 
in the form of official communications. 

I take exception to one statement made 
by you, namely: “every physician who 
graduates from a Class A _ school and 
passes his state board examination should 
be allowed to practice on a_ reciprocal 
basis in any state in the Union.’’ Why 
mention ‘“‘Class A’’ school?. .If a medical 
school-is no good, either the state or the 
federal government should have sufficient 
power to revoke its charter. But as long 
as such is not done, don’t penalize the 
graduates from these schools. 

New York State at one time recognized 
five years of general practice as equiva- 
lent to the last two years of medical 
study. Many took advantage of that law. 
You can be absolutely certain that many 
men who graduated from. .schools. .not 
recognized by the A.M.A. were licensed 
and turned out to be good physicians. 
You know quite well that the college 
never made the man. The man made 
himself. 

In conclusion, the sooner the f-deral 
government, state government, and the 
A.M.A. get together, stop discriminating, 
recognize all graduates from medical col- 
leges, and give them all the same privi- 
leges and opportunities, the sooner will 
there be more harmony in medical cir- 
cles. Don’t take it out of the duly gradu- 
ated and licensed physicians. If the phy- 
sicians aren’t good, don’t license them; 
but as soon as they are licensed, let them 
all enjoy the same opportunities and 
advance their knowledge. 








Bernard Zuckerman, M.D. 
Dorchester, Massachusetts 


* For Less Grandiloquence 
To the Editor: 


The great leaders of the profession are 
in the habit of expounding grandiloquent 
theories, then sitting back in their swivel 
chairs and allowing them to go to seed. 

I am a member of the common medical 
herd. Nevertheless, I am still firmly of 
the opinion that the pensioning of those 
who have grown gray in the practice of 
their profession, and who are now facing 
the evening of life (I refer particularly 
to the general practitioner) with scarcely 
the means to maintain themselves and 
families in decent comfort. .should receive 
material assistance from the members of 
the profession or from the government. 
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An IDEAL 
SURGICAL 
DRESSING 





Not Wet, Not Dry 
But “MOIST”’ 


Wet dressings occupy the con- 
stant attention of the patient, 
and require frequent interrup- 
tion of his work for renewal... 

Dry dressings adhere to the 
wound, impede free healing and 
cause needless pain and loss of 
time when re-dressed ... But 
Unguentine dressings are “moist” 
and combine the advantages of 
both wet and dry dressings with 
the disadvantages of neither! 

Unguentine is not only positively and 
reliably antiseptic but possesses marked 
pain-relieving, local anesthetic effect. 

Instantly soothing, constantly in con- 
tact, positively antiseptic, easily removed, 
Unguentine dressings do not interfere with 
the patient’s work—and hasten healthy 
healing and complete recovery. In lb. and 
5 lb. tins at new low prices. Sample free 
to physicians upon request. 


Unguentine | 


THE NORWICH PHARMACAL CO. 
Dept. M.E. 9 Norwich, New York 
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I would be much pleased to hear from 
other doctors on this all-important sub- 
ject. I respectfully submit. .that now is 
the time to lend a helping hand to those 
who so richly merit consideration at the 
hands of the great medical profession. 

W. R. Lastrapes, M.D. 
Opelousas, Louisiana 


* Chiropody-Podiatry 


To the Editor: 

Again this fall, as in past years, many 
young men and young women. .must be 
denied admittance to our medical colleges 
because of necessary restrictions due to 
lack of sufficient accommodations. 

With real advantage to themselves 
those doomed to disappointment in this 
respect may well investigate the possi- 
bilities offered in the field of chiropody- 
podiatry. This is definitely a special field 
in the larger domain of medicine and 
surgery. It does not seek to encroach 
upon the prerogatives of the doctor of 
medicine. It confines itself solely (no pun 
intended) to the diagnosis and to the local 
medical, mechanical, and surgical treat- 
ment of the ailments of the human foot. 
Amputations, of course, are not included. 

Like medicine and dentistry the begin- 
nings of chiropody-podiatry are of h»mble 
origin. However, it has become univer- 
sally recognized as a profession. It is 
stamped as such by legislative enactment 
in every state of the union, except three. 

While at the present time the entrance 
requirements of the approved schools de- 
mand only graduation from. .an accredit- 
ed four-year high school (as was the case 


with nearly all medical schools until 
1914), preference in the selection of 
matriculants. .is accorded to those who 


have attained a higher educational rank, 
provided all other factors are equal. 

The three-year course of study, 
rently effective in every school of chir- 
opody-podiatry approved by the Council 
on Education of the National Association 
of Chiropodists, embraces a minimum of 
3,360 hours of instruction. Evening 
courses are not offered. Biology, em- 
bryology, histology, anatomy, physics, 
chemistry, physiology, pathology, bac- 
teriology, materia medica, therapeutics, 
pharmacy, physical therapy, diagnosis, 
chiropodic surgery, dermatology, and foot 
orthopedics are included in the curricula 
of these schools. 

Upon graduation, the candidate for 
licensure in chiropody-podiatry qualifies 
for practice by passing a rigid examina- 
tion conducted by state licensing authori- 
ties. Some of these examining boards 
consist of doctors of medicine entirely ; 
others are made up exclusively of chirop- 


cur- 














ny 
be 
es 
to 


lis 


3i- 


Id 
nd 
ch 
of 
in 








September, 1935 Il 


Acidity 
AND ITS CONNECTION WITH 
CONSTIPATION 


Q. Does Acidity always accompany constipation? 


A. Medical opinion differs. Some say a/ways. Some — usually. All 
authorities, however, agree that it is far safer to take steps to correct 
acidity whenever a laxative is indicated. 


Q. Does relieving constipation relieve acidity? 


A. Yes—but in some cases only after considerable time, and then 
only gradually due to the normally slow readjustment of body fluids. 


Q. Why do ordinary laxatives fail? 


A. Ordinary laxatives merely cleanse the system. They are not 
designed to correct acidity. 


Q. Will Sal Hepatica correct acidity as well as constipation? 


A. Yes. Sal Hepatica is a mineral salt laxative...a perfectly balanced 
effervescent saline. 


Q. How does Sal Hepatica accomplish this? 


A. Asa laxative, Sal Hepatica’s action results from aiding and pro- 
moting natural body function. Its action is largely mechanical. Gently 
but thoroughly it flushes the intestinal tract. 


At the same time the alkalinizing action of this mineral salt laxative 
combats the acid condition...tends to restore 
the body’s normal alkaline reserve. In smaller 
doses, i.e. 4 teaspoon to a glass of water, Sal 
Hepatica is an effective alkalinizer, with mini- 
mum laxation. 


SAL HEPATICA 


A PRODUCT OF BRISTOL-MYERS 
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How many times has that phrase “Ask 
the doctor” resulted in a telephone 
call? Or a visit to your office? Or even 
caused you to drop in at the home of 
one of your clientele? 

Through the years you have built up 
a reputation for integrity of purpose. 
From the greatest to the simplest prob- 
lems concerned with health, “Ask the 
doctor” has become a phrase of im- 
portance. That is why we wish you 
would consider this analysis of DoLe 
Hawaiian Pineapple Juice. It is a pure 
juice. It is. unsweetened. Accepted by 
the American Medical Association’s 
Committee on Foods. 


The next time any of those who place 
their trust in you ask about a pure 
fruit juice, you may have full confi- 
dence in recommending Dote Hawai- 
ian Pineapple Juice. Hawaiian Pine- 
apple Company, Ltd., Honolulu, Ha- 
waii. Sales Offices: 215 Market Street, 
San Francisco, California. 


*Here is a typical analysis of 
DOLE Pineapple Juice: 


Moisture - - - - - - = - 85.3% 
Ash- - ++ +++ ++ + 04 


Fat (ether extract) - - - - 0.3 
Protein (N x 6.25) - - - - 03 
Crude fibre - - - - - - - 0,02 
Titratable acidity as citric acid 0.9 
Reducing sugars as invert sugar 12.4 
Carbohydrates other than 

sugars (by difference) - - 0.38 

And always packed without added 


sugar! 


* Write to us on your letterhead and 
we shall be glad to send you a sample 
can of field-fresh Dote Hawaiian 
Pineapple Juice. 


DOLE 


HAWAIIAN 
PINEAPPLE JUICE 
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odists-podiatrists ; the remainder are made 
up of members of both professions. 
There are fewer than 6,000 graduate, 
licensed chiropodists-podiatrists in the 
United States today, only one for each 
23,000 of our national population. For 
the same number of persons there are 12 
dentists and 30 doctors of medicine. True, 
this ratio of chiropodists-podiatrists does 
not hold good in our larger centers of 
population ; but there are many communi- 
ties where opportunities awaiting the 
thoroughly trained chiropodist-podiatrist 
are even more inviting. 
G. E. Wyneken, 
Chicago, Illinois 


M.D. 


* $2,000 a Year for All 
To the 

Every physician should be _ interested 
in the future of medicine as it relates 
to socialization. Of the many angles to 
the subject, one stands out clearly in my 
mind: the financial amelioration of phy- 
sicians and surgeons. 

I have thought of this subject for over 
25 years...I hereby offer you a sugges- 
tion and let you consider its worthiness 
or lack of it. 

Briefly, the idea is to pass a law for- 


Editor: 


bidding medical practitioners from en- 
gaging in any form of public health 
service without a minimum salary of 


$2,000 per annum. This sum is sufficient 
to keep the wolf from the door of any 
physician... 

For instance, a small town could give 
$2,000 to a physician for examination of 
school children in its district and to take 
care of sewage and water problems. He 
would be entitled to whatever private 
practice might come his way. If, later 
on, he did not wish public service work, 
some other physician could be appointed 
in his place. 

The difference in a large metropolis 
like New York City would be tremendous. 
If all the physicians now serving gratis 
in the hospitals should receive a $2,000 
minimum salary, costs would be so high 
that competition between free clinics and 
private practice would be eliminated. 

Most hospitals are losing money as it 
is. With this added cost they would have 
to go out of business or be subsidized. 
It would be up to the state to decide 
whether the hospital should be subsidized 
or not. If the answer were yes, the tax- 
payers could pay a trifle more to secure 
this service. A tax pays for the fireman, 


the policeman, the school teacher, and 
for the porter, elevator runner, and 
scrubwomen in the hospital. Why not for 
the doctor? 


Seraphin Genovese, M.D. 
Long island City, New York 
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@ A row of sterilizers in the 
Johnson & Johnson plant, in 
which our sterilized dressings 
are sterilized after packaging. 


h be THE —_7 


YOU USE ARE STERILIZED 


FO 
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@ Proper sterilization of surgical dressings and absorbents, 
where sterilization is required, is of utmost importance to the 
medical profession. Such dressings are the only kind recognized 
by the profession as safe to use. 

Johnson & Johnson is equipped to give the complete assurance 
which sterilization permits. Our products are not only sterilized 
in the processes of manufacture, but are sterilized again after 
packaging. 

The special Johnson & Johnson sterilization processes are 
your safeguard. Constant tests under the critical eye of the 
Johnson & Johnson Research and Control Laboratory insure 
surgically clean and dependable products. You pay no more for 
this extra margin of safety. 
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Tos sickly and under- 


nourished are often finicky 
about their food, particu- 
larly children. They need 
something to tempt the ap- 
petite, something that will 
be easily digested and will 
be highly nutritious. 
Ovaltine helps you to answer this prob- 
lem very effectively. Children and a-tults 

delight in its enticing flavor, and Ovaltine ac- 
tually adds important food elements to plain milk or, 
as a physician once aptly said, “It makes milk a 
square meal” 

Ovaltine provides maximum nutritional value with mini- 
mum functional strain. It is an important source of the 
growth-promoting vitamins and also contains an adequate 
amount of the antirachitic Vitamin D, mobilizer of the cal- 
cium and phosphorus constituents of the product. 

Ovaltine is invaluable for its building-up properties during 

convalescence, in wasting diseases, for the undernourished 

and therefore frequently nervous child, and wherever hyper- 
alimentation is desired. 
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The federal government and the population which is our 
patient are assuming that medical care can and must be changed 
for the better. With that assumption, right or wrong, we are 
compelled to reckon. 

Over to our radical left rumbles the thunder of state medi- 
cine. We know how the storm broke in Europe, laying waste 
private practice, washing away the traditional physician-patient 
relationship, drowning medical progress, raising the level of 
morbidity and mortality. Our chosen path does not lie in that 
direction. 

Can we turn elsewhere, then, to quiet howlers against the 
status quo? Some among us think so. Throughout the country 
in steadily increasing numbers they are affiliating themse!ves 
with private voluntary health insurance schemes. These, they 
believe, represent an exit from medicine’s current dilemma. 

To judge, we must know the facts. What are the pros and 
cons of currently popular plans? Which should be shunned, 
which entertained? To these and a hundred related questions 
we need answers. 

Don’t think for a moment that the public isn’t interested in 
health insurance. The avalanche of mail that descends on every 
popular-magazine author who describes a plan of this kind 
proves otherwise. Patients are beginning to ask advice, too, 
about prepayment projects for which they have been solicited. 
Can we answer them? We’re supposed to know and should 
know about these plans: how they function, how they differ from 
each other. 

Even we may be approached by their representatives. Some 
of us already have been. Can we evaluate their schenies? If 
not, and we become involved in them, we’re gambling our prac- 
tices, our money—even our professional standing. 

Information is badly needed, and MEDICAL ECONOMICS pro- 
poses to supply it. On page 16 of this issue it introduces a series 
of articles that piece together all vital fragments of the jig-saw 
puzzle that is American health insurance. The material is so 
presented as to be easily absorbed by any busy practitioner. 


There’s no reason now 





for not being properly 
informed on the subject. 





























{ Health insurance*—About 
which millions of words have 
been spoken, tons of literature 
printed—still faces an indetermi- 
nate future in this country. 
Should it take serious hold here, 
one thing is certain: Those pre- 
payment schemes now in opera- 
tion will point the way to its de- 
velopment. 

in past issues MEDICAL Eco- 
NOMICS has analyzed thoroughly 
the various European systems. It 
now devotes space to leading ex- 
amples in the United States. 

| Beginning with this issue it pre- 
sents a series of articles outlining 
the results of a comprehensive in- 
vestigation undertaken by its edi- 
torial staff. The introductory ar- 
ticle on this page furnishes a con- 
cise summary of nine prominent 
types of American health insur- 
ance plans. These types will be 
treated individually in subsequent 
articles, and a specific example 
of each placed under the micro- 
scope for detailed examination. 

| It should be clearly understood 
that this series relates only to 
voluntary health insurance (i.e., 
prepayment) projects. It does 
not include discussion of systems 
of budgeting, treating the indi- 
gent sick, or group hospitaliza- 
tion. 

| As a basis for its study, MEDI- 
CAL ECONOMICS has contacted a 
representative list of the outstand- 
ing American health insurance 
organizations. It has also made 
extensive inquiry among physi- 
cians in the localities served and 
among subscribers to the several 
projects. As an independent pub- 
lication, it neither represents nor 
speaks for any one group. Its 
aim is to present the facts im- 
partially as it finds them. 


Buying 


U. S. PREPAYMENT 


O many and varied are our 

American voluntary health in- 
surance organizations that suc- 
cess in classifying them depends 
on finding out their principal 
points of difference. 

Chief among these are who con- 
trols them and whom they serve. 


Other differences will be taken 
up in order. 
Basically, these projects are 


subject to two kinds of control: 
medical and lay. Medical control 
is exercised by medical societies 
and by independent physicians. 
Lay control is more diverse, enuia- 
nating from communities, corpo- 
rations engaged in the practice of 
medicine, lay societies, industrial 
concerns, and universities. 

Membership in the various or- 
ganizations is either “open” or 
“restricted.” In other words, they 
serve the public at large; or they 
serve only the participants of a 
limited group. 

The nine types of American 
health insurance considered here 
represent combinations of the 
foregoing variables, as shown in 
the accompanying table on page 
19. 

These differences of control and 
membership require explanation 
in more detail. They may be cov- 





*Health insurance, variously defined, 
here denotes an arrangement whereby a 
group or organization, in return for 
periodic, prepaid premiums, undertakes 
to guarantee medical care in the event 
of illness. 














Health in Advance 


By WILLIAM ALAN RICHARDSON 


PLANS PROBED o 


ered quickly, one by one: 


Control by a medical society. 

A plan in this category is often 
organized by an administrative 
unit of the county medical society, 
in conformity with the latter’s 
regulations. It is likely to be 
known as a medical service bu- 
reau or relief association. The 
men who direct it are drawn 
from the society’s membership. 
Not infrequently a lay business 
manager is employed to coordi- 
nate the activity and handle its 
details. Although all who serve 
under the plan belong to-the so- 
ciety, it does not follow that all 
who belong to the society serve. 
Participation is entirely volun- 
tary among those who furnish 
medical care and among those 
who receive it. As a rule, sub- 
scribers make their payments di- 
rect to the controlling unit of the 
society. The latter, in turn, pays 
its physicians for work done. Pa- 
tients are allowed free choice of 
doctor from among those work- 
ing under the system. They may 
change their medical attendant at 
any time. Effort is made to pre- 
serve as close a resemblance to 
private practice as possible. 


Control by independent physi- 
cians. 

A number of organizations 
founded in recent years are owned 
and operated by private physi- 
cians, but have no _ connection 
with a medical society. In some 


instances a staff of physicians is 
hired to treat subscribers; in 
others, the doctors share the work 
and its proceeds equally. When a 
project of this kind is launched 
by asmall group (often the case), 
the patient’s choice of physician 
is naturally limited. 


Control by a community. 
Sometimes the people of a com- 
munity will set up a voluntary 
health insurance system on their 
own initiative. In such instances 
the physician or physicians re- 
tained dictate the medical policies 
involved, while economic problems 
are settled by joint consideration 
and action. Business details may 
or may not be handled by a lay 
director. This classification is run 
on a non-profit basis, all receipts 
being used to provide efficient 
medical care for the membership. 
[Turn the page] 























Control by a medical corpora- 
tion. 

The average commercial firm 
engaged in the practice of medi- 
cine operates along strictly busi- 
ness lines. It may take the form 
of a stock company in which both 
lay and medical members can own 
shares; or it may be owned and 
administered by a layman who 
hires physicians on a salary or 
per capita basis. The business 
is designed to yield a profit, and 
depends for success upon its vol- 
ume of subscribers. Membership 
is bolstered by advertising, per- 
sonal solicitation, or both. 


Control by a lay society. 

Prepayment plans that come 
under this heading are among the 
oldest in existence. Not unlike the 
English Friendly Societies, they 
function on 2 non-profit basis, 
subject to the control of their lay 
members. Physicians are retained 
on salary. Participation necessi- 
tates the payment of a prescribed 
annual fee. 


Control by an industrial con- 
cern. 

Such projects are organized by 
the companies that maintain 
them. Service is restricted to em- 
ployes (including, sometimes, 
their families). The set-up is 
that of a regular department of 
the concern. Usually a manager, 
working in cooperation with a 
group of doctors, is answerable to 
the owners of the business. Phy- 
sicians are paid salaries and 
treated as regular employes. Med- 
ical service is directed by profes- 
sional men, financial matters be- 
ing attended to by the lay direc- 
tor. Membership fees vary with 
the status of the employe. Often 
the company contributes all or 
part of the cost. 


Control by a university. 
A plan in this category is op- 
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erated as a department of the 
university. Physicians are re- 
tained in the same manner as pro- 
fessors and instructors. Hospital 
buildings and doctors’ offices are 
owned by the institution. Physi- 
cians control medical services; the 
university controls finances. Stu- 
dents pay a fixed yearly fee for 
medical care. 


Membership. 

Participation in the leading 
projects is either “open to the 
public” or “restricted.” If open to 
the public, membership depends 
on the individual’s ability to meet 
a few genera! requirements and 
to pay in advance the fee asked. 
Restricted plans, on the other 
hand, are open only to the mem- 
bers of a certain company, lodge, 
university, or institution. The 
cost of belonging to them may be 
defrayed by the subscriber, by the 
institution, or by both. Of the 
plans studied, about one half have 
restricted memberships; the other 
half are open to the public. 


Probably any health insurance 
plan now contemplated or in op- 
eration in this country can be 
pigeon-holed in one of the preced- 
ing classifications. That done. 
these further details culled from 
the plans studied are significant: 

The great majority of under- 
takings provide both medical 
and hospital care. A few give 
medical care only. Some furnish 
dental work and refractions as 
well. 

Most plans exclude the very 
young from membership. About 
two thirds of them bar the chron- 
ically ill. Only a small proportion 
rule out the superannuated. 

Fees vary widely, depending 
often upon the nature of the ser- 
vice provided. Some organizations 
charge as little as $10 a year per 
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Control 
1. Medical society 


2. Medical society 


3. Independent physicians 





NINE OUTSTANDING TYPES OF AMERICAN 
VOLUNTARY HEALTH INSURANCE PROJECTS 


Membership 
Open to public 


Restricted 


Open to public 


4. Independent physicians Restricted Ross-Loos Medical 
Group, Los Angeles, 
Calif. 

5. Community Open to public Ogema Health Center, 
Ogema, Wisc. 

6. Medical corporation Open to public New York Medical Ser- 
vice Co., Inc., New 
York City. 

7. Lay society Restricted French Mutual Benevo- 
lent Society, San Fran- 
cisco, Calif. 

8. Industrial concern Restricted Agfa-Ansco Corporation, 
Binghamton, N. Y. 

9. University Restricted University of Michigan 


Example 

Fulton County Medical 
Relief Ass'n., Atlanta, 
Ga. 

Yakima Medical Service 
Corp., Yakima, Wash. 
Trinity Hospital, Little 
Rock, Ark. 


Health Service, Ann 
Arbor, Mich. 








person. Others charge in the vi- 
cinity of $40. The average fee is 
about $22. Rates are proportion- 
ately much lower when a family 
or an entire company subscribes. 
Dues may be paid annually, semi- 
annually, quarterly, or monthly, 
depending on the particular plan. 
A discount is sometimes allowed 
for an annual fee when paid in 
advance. 

One advantage common to most 
prepayment projects is the atten- 
tion given preventive measures. 
Obviously, it is to the advantage 
of their operators to prevent ill- 
ness among the members. This 
they do, in part, by encouraging 


free, periodic health examina- 
tions. 

Treatment of venereal, mental, 
and chronic diseases is not fur- 
nished under the ordinary health 
insurance set-up. There are ex- 
ceptions, however. Venereal dis- 
eases are sometimes cared for at 
a slight extra charge. Chronic 
diseases are usually diagnosed 
free but not serviced. Inclusion 
of such items as medicines, x- 
rays, laboratory tests, nurse and 
specialist fees, tuberculosis and 
obstetrical care varies with the 
different plans. 

Physicians’ compensation is of 
three kinds: (1) Salary—Almost 

















without exception, salaries are 
paid to physicians linked with in- 
dustrial concerns, universities, 
lay societies, and medical cor- 
porations. The same often holds 
true also of plans run by commu- 


nities. (2) Fee basis—Fee sched-. 
ules are adopted under some sys- | 


tems, the physicians being paid by 
the case, as in private practice. 
The fee schedule is usually much 
lower here than in private prac- 
tice. This is offset in varying de- 
gree by the absence of a collection 
problem. (3) Per-capita basis— 
Practitioners who work together 
under this arrangement divide 
among themselves the money paid 
by lay members. This is done in 
accordance with a prearranged 
valuation of the services rendered 
by each man. 

Only a few health insurance or- 
ganizations do any newspaper or 
magazine advertising. One or 
two are now contemplating radio 
publicity, but little has yet been 
done on this score. Most projects, 
of course, pass out printed fold- 
ers describing their services and 
requirements. Among those units 
that feel free to solicit patients, 
the usual method employed is to 
maintain a contact man whose 
business it is to secure references 
to likely prospects and call on 
them in person. House organs are 
infrequently used. 

Some of the older plans were 
started about a century ago. Yet 
the majority have come into be- 
ing since 1900, with a more or 
less steady increase each year, 
particularly since 1930. This year 
alone has witnessed the launching 
of a number of new projects. 





smallest units take care of only 
150 persons; the larger ones cover 
from 10,000 to 20,000. One of the 
biggest, an industrial plan, han- 
dles 50,000. 

For one reason or another— 








That place 


AS PLANNED 


F you feel the urge to own a 

combination home-office, make 
sure before signing any papers 
that the place on which you have 
set your heart will actually allow 
the convenience and economy 
which are the basic reasons for 
buying a house of this kind in the 
first place. Too many of your 
colleagues (although they may 
not admit it) have invested money 
in such places only to find them 
hopelessly unsatisfactory. 

A faulty, makeshift layout is a 
source of constant annoyance— 
not only to the physician and his 
family, but to patients as well. 
When the household maid an- 


| swers the doorbell she is quite 


No accurate estimate is avail- | 


able of the number of people who 
subscribe to these services. How- 
ever, their aggregate membership 
no doubt reaches into the hun- 
dreds of thousands. Some of the 


likely to find Mrs. Jones wringing 
her hands about Jimmy’s mumps. 
At the same moment Mrs. Next- 
door Neighbor, in apron, may be 
waiting at the office entrance 
while the nurse borrows a cup of 
sugar for her from the doctor’s 
wife. 

When the prescription calls for 
a home office, the best way to fill 
it is often by building your own 
establishment. If you are finan- 


| cially able to do this, you will find 





it splendid insurance against a 
soured disposition. 
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pecause they often involve such 
elements as solicitation of pa- 
tients, underbidding, inadequate 
compensation, interference with 
competition and free choice of 
physician—most voluntary health 


insurance schemes now operative 
in the United States lack the ap- 
proval of organized medicine. 
Those most likely to enjoy accept- 
ance are the ones controlled di- 
rectly by medical societies. 


ys 
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you ve always wanted 


FOR YOU BY J. HOWARTH YOUNG, ARCHITECT 


From doorstep to chimney, the 
home-office portrayed in these 
pages is what might be termed 
“custom-built.” Every effort has 
been made to lay it out in as prac- 
tical a manner as possible. 

The inspiration for the house 
stems from exampies of the late 
Georgian period in England. Al- 
though formal, it combines grace, 
dignity, and a saving sense of or- 
der and proportion. It suggests 


the restraint and good breeding 
so necessary to the residence of 
a physician. 

The structure contains nine 
rooms in two stories. Included in 
the office are a waiting room, con- 
sultation room, examining room, 
compact laboratory, alcove for the 
nurse, and good-sized hallway. 

There is complete separation 
between home and office, yet in 
design the building is a harmoni- 
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ous unit. Because home and office 
are on the same site, and because 
of the economies of constructing 
both together, the cost of the of- 
fice proper is much lower than it 
would otherwise be. Depending, 
of course, on location, and allow- 
ing for variation in local costs, it 
ought to be possible to build the 
entire establishment for $15,000 
or $18,000. 

In keeping with tradition, the 
building is of brick, painted white. 
The wood trim may be black, dark 
green, or maroon. The roof is of 
heavy slate or tile. Grounds at 
the front and sides are level, with 
grass well trimmed. Simple clus- 
ters of shrubs on either side of 
the front entrance carry out the 
dignified landscaping arrange- 
ment. 

* 


Now let’s enter the doctor’s 
home. 

A vestibule opens into a large, 
cheerful hall. To the left and 
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right of the vestibule are coat 
closets. The living room to the 
left of the hall is not as large as 
some in smaller homes, but it is 
supplemented by space in the 
rear, which I have designated as 
a music room. This room might 
be a study, den, or almost any- 
thing else, depending on the tastes 
of the family. 

At the rear of the music room 
is a terrace, covered with large 
flagstones. This provides an ideal 
setting for summer gatherings. 
The breakfast room at the end 
of the hall can be used for gen- 
eral family purposes, leaving the 
main dining room for more for- 
mal meals and for entertaining. 
The kitchen, of course, is modern, 
compact, and well fitted out. 


canst UNDE2 
| 





FIRST FLOOR 
PLAN 
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An easy, graceful stairway as- 
cends from the main hall to the 
second floor. A second stairway 
from the breakfast room makes 
the second floor accessible .with- 
out interfering with the privacy 
of the front of the house. 

On the second floor are four 
bedrooms, a dressing room, two 
baths, and ample closet space. 

The master bedroom is large 
enough for twin beds. Lining one 
wall of the dressing room adjoin- 
ing it are cupboards, drawers, and 
other receptacles sufficient for a 
large wardrobe. 

A door in the master bedroom 
opens into a large bathroom 
which, in turn, is connected with 
a guest room or child’s bedroom 
at the rear of the house. On the 
other side of the hall are two mod- 
erately large bedrooms with un- 
usually large closets. The bath- 
room at the end of the upstairs 
hall serves these two rooms. 

I have provided only for two 
stories; but by the addition of 
dormer windows on the rear ele- 
vation of the roof, one or more 
extra bedrooms or maids’ rooms 
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SECOND FLOOR 
PLAN 











and bath could be provided. 

From the downstairs hall a 
short flight of stairs leads into 
the basement. This houses the 
heater room, storage space, cold 
closets, and whatever else may 
please the fancy of the family. 
The area under the living room 
and music room would make an 
ideal recreation room. There is a 
fireplace here as well as in the 
living room above. 


Next we inspect the doctor’s 
professional quarters. 

He personally may enter them 
from the kitchen of his house. 
When he does this, he finds him- 
self in the hallway separating the 
waiting room from the consulta- 
tion and examination rooms. At 
the opposite end of the hall is the 
street entrance through which pa- 
tients come and go. This entrance 
is provided with a closed vesti- 
bule—a necessary feature in 
maintaining even temperature 
during the winter months. 

As the patient enters he spots 
the nurse at his left. From her 
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desk she directs him to the wait- 
ing room. This faces the main 
street and is large enough to ac- 
commodate fifteen people. 

The physician’s private office 
or consultation room is not large; 
but it will comfortably accommo- 
date his desk, chairs, reference 
library, and files. While it is at 
the rear of the house, it is on a 
corner, so has good light and ven- 
tilation. 

The physician’s office opens di- 
rectly into the examination room 
which allows plenty of space for 
the usual equipment. In an ad- 
joining alcove, compactly fitted 
with cupboard, counter, and sink, 
he has the facilities for a small 
but efficient laboratory. 

An exit from the examination 
room leads into the main hall, so 
that one patient may leave while 
the doctor is in consultation with 
the next. There is no need to go 
again to the waiting room. 

The office quarters are easily 
accessible to the two-car garage 
in the basement. 

The drawings show a layout 
for an inside lot. Patients pro- 
ceed down a walk parallel to the 
main entrance to the home. 

If a corner lot were used, the 
arrangement would be consider- 
ably more effective. Entrance to 
the office would be from the side 
street, giving more privacy to the 
front of the house. The drive to 
the low-level garage could be bet- 
ter planned, too; and would use 
less space as no turn would be re- 
quired. However, I have made 
the plans for an inside lot as cor- 
ner space is not so easily obtain- 
able, and is invariably more ex- 
pensive. 

e 

Now for a few final details. 

The brick should be painted 
white, because that is in keeping 
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with the Georgian architecture 
followed. However, a more practi- 
cal consideration is that this per- 
mits the use of a good, second- 
hand brick which costs less than 
half as much as new brick. 

In the home portion the trim 
may be of whitewood or North 
Carolina pine. The _ preferable 
paint tone is ivory. 

Trim in the office section may 
well be painted brown or mahog- 
any. This makes a desirable, and 
at the same time harmonious, con- 
trast between home and office. 

Plaster finish ought to be used 
throughout. It may be a smooth 
white in the house and either a 
beige or light gray-green in the 
office. Avoid wallpaper, except 
possibly above the dado in the 
dining room. 

Oil burning heating equipment 
(and an air conditioning unit, if 
finances permit) should be _ in- 
cluded. Plumbing fixtures ought 
to be modern in design and 
chrome-finished. 

Crystal electrical fixtures for the 
living room, music room, dining 
room, and main hall will add a 
great deal to the general effect. 
Chrome and brass fixtures in the 
rest of the house and chrome only 
in the office are probably the best 
choice. 

In the examination rvom a re- 
flector unit is advisable to flood 
the room evenly and eliminate 
shadows. The office and waiting 
rooms, however, should be bright- 
ly but not brilliantly illuminated. 

Oak flooring should be used 
throughout the house. In the of- 
fice wing a brown or battleship- 
gray linoleum. 

The best advice is to build well 
but not extravagantly. Simple, 
plain materials are more durable, 
and at the same time provide a 
better background for colorful, 
graceful furnishings. 
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Service Without Strings 


SOCIETY-ADVISED BUSINESS BUREAU COLLECTS FOR 
INDIANAPOLIS M.D.'S © By J. T. DURYEA CORNWELL, Jr. 


ACE a low-wage-earner with 

the necessity of meeting a 
good-sized doctor’s bill. What hap- 
pens? Usually one of three things: 
He puts off going to his physician, 
thereby jeopardizing his health; 
he wriggles into a free clinic 
where he doesn’t belong; or he 
engages a private physician and 
then fails to pay him. 

Fortunately, with the help of 
their employers, 45,000 to 50,000 
workers in some 60 Indianapolis 
industries and trades have found 
a way out of their dilemma. In 
the 14 months from June, 1934 
to August, 1935, 351 of them were 
treated by local physicians. The 
medical service rendered account- 
ed for quite a large aggregate 
bill—a good slice of which has 
already been paid. Outstanding 
amounts are being cleared up 
promptly. Recent experience 
prophesies a more or less certain 
collection percentage of about 
98%. 

When it is realized that much 
of this practice might never have 
found its way into private physi- 
cians’ offices without the guidance 
of the bureau, the Indianapolis 
project elicits a “why and how” 
big enough to demand an answer. 


In January, 1933 insurance 
agent L. B. McCracken and real- 
tors R. R. Scheidler and W. T. 
Waits, badly depression-bitten, 
went into a huddle. They came 
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out of it with the decision to start 
a collection agency for physicians. 
Dentists were included later. 
The first accounts were almost 
hopelessly moss-covered. Yet the 
trio turned them into cash. Intel- 
ligent study of collection methods 
and proper adjustment of pay- 
ments to debtor circumstances got 
results. By the fall of 1933 the 
firm of McCracken & Scheidler, 
Business Managers, was collect- 
ing bills for 30 grateful doctors. 
At this point the Indianapolis 
Medical Society sat up and took 
notice. It liked what it saw. It de- 
cided that various services essen- 





NOTICE 


Through the co-operation of your employer 
with the 





Medical and Dental Business Bureau, Inc. 


OF THE INDIANAPOLIS MEDICAL SOCIETY 
AND THE INDIANAPOLIS DENTAL SOCIETY 


330 Bonkers Trust Building 


Aplan has been created whereby you or mem- 
bers of your immediate family may secure 
medical and dental care at a cost in keeping 
with your income and ability to pay. 

Hospital service may also be arranged. 
When in need of this service see 


Mr. 
Title 





The co-operation of over 700 physicians 
and dentists makes this plan possible. 











John Worker remembers this. 
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The Morale of Patients 
with Chronic Arthritis 
Must be Maintained “ 


PROGRESSIVE improvement in rheumatism, ar- 
thritis, neuritis, hinges very largely on the 
restoration of the patient’s lost morale and, 
according to a recent investigator, this in turn 
depends primarily on the medical relief of the 
pain symptom. 


FARASTAN | 











(Mono-lodo-Cinchophen Compound) 


effectively and quickly relieves the symptoms 
of pain, swelling and immobility, thus helping 
to encourage the patient’s confidence in the 
ultimate success of treatment. 

FARASTAN also stimulates the excretion of 
toxins, increases metabolism, exerts a bene- 
ficial systemic effect. 

Let us send you a full size package, 48 


capsules, each 3%, grains, of FARASTAN 


for a test. 


THE LABORATORIES OF THE FARASTAN COMPANY 
37 South 11th Street Philadelphia, Penna. 


(1) E. R. Eaton, Clin. Med. & Surg., May, 1935. 
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tial to good collection should be 
standardized and made available 
to society members. As a result, 
on March 1, 1934, McCracken & 
Scheidler, Business Managers, be- 
came the Medical and Dental 
Business Bureau, Inc., official 
agents of the two professional so- 
cieties in Indianapolis. 

Society control is exercised by 
an advisory committee consisting 
of two physicians and one dentist 
(to maintain the ratio of member- 
ship in the respective societies). 
William E. Gabe, M.D., chairman; 
Henry F. Nolting, M.D.; and 
H. W. Mason, D.D.S., comprise 
the current committee. 

Only in an advisory capacity 
are the societies involved with the 
administration of the bureau. The 
latter is responsible for its own 
finances and procedure. Society 
members who enjoy the fruits of 
the bureau’s toil are not saddled 
with dues, donations, or assess- 
ments. Each physician or dentist 
pays only when the bureau deliv- 
ers collected fees to him. 


By the time it officially went to 
work for the professions, the 
McCracken-Scheidler organization 
had profited from its year’s ex- 
perience. It had learned, among 
other things, that delinquent ac- 
counts germinate from 

1. Debtors’ hesitancy to expose 
their true financial status to cred- 
itors. 

2. Difficulties raised by the doc- 
tor rather than the patient: 

a. Failure to discuss cost. 

b. Charges out of proportion 
to a patient’s income. 

c. Laxity in collection follow- 


up. 

d. Errors in office records. 

e. A “pay when you’re 
ready” attitude. 

3. Debtors dodging creditor 
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physicians by going elsewhere for 
medical care. 
4. Absence of an effective 
credit-investigation policy. 
e 


There, broadly, is the “why” 
of the Indianapolis Medical and 
Dental Business Bureau. Its 
“how” follows: 

As one of two primary func- 
tions, the bureau maintains a com- 
plete credit service. Reports on 
the character of credit applicants 
are furnished for $1.50 apiece. 
Likewise delinquent debtor re- 
ports. “Skips” and correct mail- 
ing addresses are traced and paid 
for, if found, at the rate of $2 
each and 50 cents each, respec- 
tively. 

The bureau also collects past- 
due accounts and arranges for 
delinquents to pay their obliga- 
tions in instalments. In one un- 
usual case a man was found to 
owe nine different doctors. His 
creditors and employer’ were 
therefore contacted, his bills con- 
solidated, and available finances 
measured. Now a payment is 
made each month to the bureau 
and prorated among the nine 
practitioners. 

In view of the high rates 
charged by many commercial 
agencies for making collections, 
Indianapolis physicians declare 
these fees imposed by the bureau 
to be entirely equitable: 

Age of account Bureauw’s share 
Less than three months 15% 


Three to six months 25% 
Six to twelve months 33 1-3% 
Over twelve months 45% 


One phase of the Indianapolis 
project—its so-called Medical Ser- 
vice Plan—is said to be unique 
among professionally sponsored 
business services. It applies only 
to low-wage-earners and their de- 
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PORTABLE SHOCK PROOF 
X-RAY UNIT 


Recently added features further enhance its practicability 
and value in everyday practice 


@ Physicians everywhere are talking about the work they have 
seen done with the G-E Shock Proof X-Ray Unit, which features 
the “tube operating in oil” principle of design. 
Its compactness, flexibility and adaptability, together with its 
ractical — of radiographic and fluoroscopic service, are reasons 
or its popularity and increasing use, in the office and out. 
Two newandimportant features have recently been incorporated: 


(1) A direct reading temperature indicator, which tells the 
operator at a glance whether he has overstepped safe oper- 
ating limits, and when to resume operation. 

(2) Sylphon regulators to provide additional expansion of the 
oil in which the high <em system and x-ray tube are im- 
mersed, thereby permitting a still more intense use of the 
apparatus. 


Experienced x-ray operators especially will at once appreciate the 
value and importance of these ingenious devices. 

For a thoroughly practical, rugged and fool-proof x-ray unit on 
which you can rely for radiographs of a strictly high quality, as 
well as fluoroscopic peters all means get the facts on the 
G-E Portable, the efficiency of which has a roved conclu- 
sively, by daily use in hundreds of physicians’ offices and x-ray 
laboratories. Send the coupon below for full particulars. 


GENERAL ELECTRIC X-RAY CORPORATION 
2012 JACKSON BLVD. Branches in Principal Cities. CHICAGO, ILLINOIS 





Please send, without obligation, full infortnatioa 6m,G-E Model F” Shock Proof X-Ray Unit to 
f N ll 
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pendents and is promoted by 
these means: 

Getting the patient and practi- 
tioner together. 

As the result of well-executed 
publicity, most Indianapolis in- 
dustrial employes have heard 
about the bureau. When John 
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pital is needed, Mr. Worker is so 
directed. Here, again, a fee esti- 
mate is entered on a bureau form. 
When completed, the estimate 
forms are returned to the bureau. 

The result so far is that John 
Worker is in the hands of his own 
physician, or a man recommended 





[hey make the wheels go round: executives and staff 
of the Indianapolis Medical and Dental Business Bureau. 


Worker realizes that something 
is radically wrong with him or a 
member of his family he is likely 
to remember having seen the bu- 
reau’s notice (page 25) on the 
wall at his plant. He decides to 
investigate. The personnel man- 
ager may help him out by arrang- 
ing an appointment. At any rate, 
Mr. Worker hies himself to the 
Bankers Trust Building and vis- 
its the bureau offices. 

A brief interview provides the 
bureau with complete information 
as to the nature of Mr. Worker’s 
employment, his income, and in- 
debtedness. He is given a card to 
a society doctor of his own choos- 
ing. The card notifies the doctor 
that the patient comes to him 
from the bureau. 

Then the physician proceeds 
with the diagnosis, and, on a form 
furnished by the bureau, enters 
his estimate of the fee involved 
in the case. If a specialist or hos- 


by him. Except for the fact that 
there is no acute worry over the 
financiai outcome, the atmosphere 
and procedure of private practice 
has been maintained. 

Working out a deferred-pay- 
ment plan. 

The bureau, through employers 
and other sources, confirms the in- 


formation secured from John 
Worker during the _ interview. 
Thus, his financial status is 


double-checked. When the various 
estimates reach the bureau it is 
all set to devise a payment plan 
for the patient. No payments are 
stretched out for more than 
twelve months. If the doctor is 
douhtful as to what to charge, the 
buresu helps him out by reason of 
the information it has gleaned. A 
charity case is so identified and 
dealt with. The net result is that 
a sum commensurate with a pa- 
tient’s finances is decided upon 
and instalments are planned of a 
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size and number to suit his abil- 
ity to pay. 


Handling payments. 


All collection details of the 
Medical Service Plan are attend- 
ed to by the bureau. Mr. Worker 
sends his payments to the bureau. 
The latter retains 10% as its 
share. Doctor, specialist, and hos- 
pital get theirs from the bureau 
on a prorated basis. It is made 
clear to the debtor that he must 
cooperate by paying instalments 
promptly. When some emergency 
gums up his pay envelope, he 
must notify the bureau and satis- 
factorily rearrange his _ instal- 
ment schedule. 

A hypothetical, although typi- 
cal case illustrates an essential of 
the plan’s success—employer co- 
operation. Suppose John Work- 
er’s sickness problem is magni- 
fied because of the fact that he 
already owes $250 to several doc- 
tors and a hospital. His case is 
then spread out for the bureau to 
look at. The creditors are ap- 
proached, apprised of the situa- 
tion, and usually agree to reduce 
their bills by 25%, provided they 
are paid in full at once. 

The employer, who has signi- 
fied his willingness to cooperate 
with the plan, is also approached. 
Yes, he will settle the bills al- 
ready owed and repay himself in 
instalments cut of his employe’s 
wages. Payment for the medical 
care currently needed is arranged 
for on a workable instalment ba- 
sis, and collections are guaran- 
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teed by the firm for as long as 
Mr. Worker punches its time- 
clock. 

It is easy to understand why 
physicians agree to reduce fees 
under this plan: Their collection 
problem vanishes and the accounts 
are saved from the wastebasket. 

Employers, too, have good rea- 
son for cooperating: No expense 
and but little effort are required. 
And they know that their work- 
ers will receive medical attention 
from the pick of the profession. 
Result: no worries, healthier em- 
ployes, a better grade of work. 

Among the concerns sold on the 
idea and cooperating with a will 
are Eli Lilly & Co., U. S. Rubber 
Co., Real Silk Hosiery Mills, Inc., 
Indianapolis Power & Light Co., 
National Malleable and Steel 
Casting Co. Yet all subscribers 
to the Indianapolis system are 
not as sizable as these. A num- 
ber of smaller firms are dveing 
their bit to help their employes 
also. Any concern employing at 
least 25 persons may avail itself 
of the plan. 

. 


Since the time when organized 
medicine and dentistry in Indian- 
apolis undertook to sponsor the 
Medical and Dental Business Bu- 
reau, society membership has def- 
initely increased. Membership 
volume being as vital as it is, 
this result amply rewards the 
professional associations for their 
foresight in taking so practical a 
step. 
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|| So Smooth, So Fine... 
HOMOGENIZED VEGETABLES MAY BE 


q FED 








FROM THE INFANT’S BOTTLE 


Every doctor recognizes the value 
of training the infant to accept solid 
foods from a spoon at an early age. 

But most doctors encounter cases 
in which young infants resist spoon 
feeding. 

In these cases, Libhy’s homoge- 
nized vegetables solve a difficult 
problem. Pediatricians conducting 
clinical feeding tests have met with 
notable success in feeding Libby’s 
homogenized vegetables to infants 
under six months by incorporating 
them in the milk formula. 

Libby’s special process of ho- 
mogenization makes solid foods so 














smooth, so fine they will pass freely 
through a new nipple when mixed with the milk formula. 
No other vegetables may be administered in this way. 
Laboratory experiments show that the most carefully 
prepared sieved vegetables clog the nipple. 


More Easily Digestible, Too 


Photomicrographs also show why Libby’s homoge- 
nized foods for infants are more easily digestible than 
strained foods. Homogenization completely breaks up 
food cells so all nutriment is exposed to the digestive en- 
zymes, and reduces fibers into tiny particles that supply 
needed bulk but cannot cause irritation. 

You are invited to write for a complete report of a 
study recently completed on the feeding of Libby’s ho- 
mogenized foods with the milk formula. Address Libby, 
McNeill & Libby, Research Laboratories, Dept. MEg, 
Chicago, and ask for Bulletin No. 5. 


Homogenized 
FOODS FOR BABIES 


In enamel-lined tins. Unseasoned except for salt. 
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Rackets in New Raiment 


HE racketeer is not always a 

muscle man skilled in bomb- 
throwing technique. Perhaps you 
have never been robbed at the 
point of a gun, but the chances 
are that you have been defrauded 
or swindled here and there. And 
it will happen again if you don’t 
watch out. 

The Capones, the Two-Gun 
Louies, the John Dillingers, and 
the Honest Johns of strong-arm 
fame, thanks to the publicity they 
enjoy and the activities of the 
now popular “G Men,” wind up 
eventually on a morgue slab or 
in Alcatraz. But this profession 
of living off the other fellow has 
its white-collar men as does any 
other branch of big business. 

And the white-collar man, who 
used to be known as a “con man,” 
and is still so designated in un- 
derworld shoptalk, will tell you 
that the old bunco games are the 
best. The tried and true swindles 
are based on long-tested frailties 
of human nature. Like the Cin- 
derella theme of the movies they 
are sure-fire box office. 

Physicians are particularly soft 
pickings for a great variety of 
these grand and petty larceny 
schemes because, as the head of 
one of the most active better 
business bureaus expresses it, 


“they are of a professional rather 
than a business type and lack the 
knowledge or experience to pro- 
tect themselves.” 





It might be added that the se- 
gregated listing of physicians in 
telephone books and in medical 
directories gives the swindlers a 
convenient prospect list. The 
names, addresses, and telephone 
numbers of widows and orphans 
are not similarly available at the 
nearest phone booth or public 
library reference room. 

Soe it is that the medical man 
tends to listen to and be lulled 
by the sales talks of many types 
ot swindlers. While a list of all 
swindles currently practiced would 
fill the largest volume to which 
a doctor ever contributed his 
biographical sketch (at $50 a 
sketch), the main classifications 
of frauds are few. Let’s enumer- 
ate them according to their ap- 
peal: 

1. Vanity—the desire to see 
your name in print and to be 
honored. 

2. Gain—the desire to get a 
bargain; to get something for 
nothing; to better your financial 
position. 

3. Sympathy—making small 
loans and cashing checks for 
fraudulent strangers. 

4. Inexperience—which expuses 
you to sneak thieves, forgers, and 
swindlers in transactions which 
appear to be legitimate. 

Of course these rackets change 
as rapidly as women’s styles. Yet, 
essentially, they are as old as 
time. A few examples worth 














Overcomes the usual 
drawbacks in administer- 
ing Liver-lron Compounds 


R Easy-to-take Heptogene Tablets for all anemias 


A precisely balanced formula of liver extract, iron and cal- 
cium gluconate using a copper catalyst eliminates in Heptogene 
the difficulty usually associated with liver-iron compounds— 
unpalatability, constipation, gastritis, and other gastro-intes- 
tinal disorders which follow the use of products containing a 


high iron ratio. 


Physicians will find.that Heptogene has these advantages: 


|, Careful observation has shown that the scientifically determined copper- 


iron ratio produces optimum reticulocyte response with minimum iron ad 
ministration. The recommended Heptogene dosage contemplates only 27 


milligrams of bivalent iron daily. This is especially important in cases 


susceptible to iron-induced gastritis. 


2. The copper catalyst used in Heptogene is an uniquely labile organic salt 


freeing ionic copper quickly in gastric secretions. 
3, Heptogene offers calcium gluconate and its concomitant aid to parathyroid 

secretory activities so necessary In Many anemMilas. 

Indicated in all types of anemia—fatigue, pregnancy, con- 
valescent, hemorrhage, sepsis, and puberty (chlorosis), Hep- 
togene is a definite aid—there has been no negative reaction 


by any user. 


MAIL THIS COUPON FOR A SAMPLE 


BIOBASIC PRODUCTS, Inc., 
420 Lexington Avenue, New York, N. Y. 












lease send me a sample of Heptogene for clinical trial. 
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AUTHENTIC CASE HISTORIES 
SHOW GAINS ACHIEVED WITH HEPTOGENE 
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The chart shows wmdividual reactions 


anennas. Four to eight tablets daily-—treatment two to twelve weeks as indicated. 


CASE No. ft. Miss T.—Age 45-—-Office Clerk— 
Fatigue Anemia-—(many colds, emotionally upset)— 
unsuccessfully treated by attending physicians for 
some time. Heptogene over four weeks’ period 
hemoglobin rise from 68% to 82%, Patient very 
sensitive to previous iron medication—constipation 
No such symptom with Heptogene 


CASE No. 2. Mr. S Age 35—Grecer—Secondary 
anemia of unknown origin. Heptogene 1 to 5 tab- 
lets daily, for period of fourteen days Rise of 


hemoglobin from 60°, to 70% 


CASE No. 3 Mrs. M Age 30—Housewif Para 
1, Grav. Il Anemia complicating pregnancy. Three 
weeks of Heptogene medication--hemoglobin increase 
from 60% to 80%). Comments of obstetrician (Before) 

“Patient complains of tiring very easily and hav- 
ing no pep or ambition.”’ (After) Feeling like a 
different person 


CASE No. 4. Miss O'B.—Age 36—Secretary—per- 
nicious anemia—-hospitalized one and a half years 
before Heptogene medication—was maintained in re- 

mission on “‘stomach principle.’’ Heptogene medi- 
cation over three months—six tablets 
daily—normal erythrocyte count and 
hemoglobin percentage maintained 
Treatment continued 


HEMORRHAGE 55 
Spaces between vertical indicators 
represent one week's treatment 

1 1 1 1 1 $0 


GAINS MADE WITH HEPTOGENE 


Heptogene administrations in various 


CASE No. 5. Miss P.—Age 19—Clerk—Fatigue 
Anemia—oligomenorrhoea accompanied by facia! ecze- 
ma (spec.?). Heptogene four weeks—hemoglobin rise 
from 78% to 88¢>—concomitant increase in erythro- 
cytes—-dermie disorder cleared up. 


CASE No. 6. Miss W.—Age 33—Teacher—Chronic 
anemia treated as such by attending physicians for 
some years-—Heptogene medication for seven weeks— 
hemoglobin rise from 62% to 80%. This case par- 
ticularly interesting as hypothyroid; bas met.— 
15.8— Hypothyroidism reputedly complicating anemia- 
therapy. 


CASE No. 7. Miss W.—Age 19—Secondary anemia 
Patient suffering from tuberculosis. Heptogene—six 
tablets daily, over three months—rise of hemoglobin 
from 60° to 81%. 


CASE No. 8. Mrs. F.—Age 37—Para IT, Grav. III 

spontaneous delivery—profuse post-partum hemor- 
rhage—transfusion—following day hemoglobin 50%— 
after three weeks 70°. Heptogene only anti-anemic 
remedy used 


CASE No. 9. Mrs. O.—Age 35—Housewife—Gastric 
Ulecer—-Hemorrhage. On hospitalization, hemoglobin 
50°:—after two weeks of Heptogene medication, (six 
tablets daily), hemoglobin 74%. 


ARE MAINTAINED! 
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Ewing Galloway 


knowing about follow herewith: 


Vanity: Puffing for a Price 
Your Life You are approached 
in Print by a_ representative 

(man or woman) of 

a “medical directory publishing 
company,” who solicits facts from 
you for a biography. The ap- 
proach varies, but eventually you 
are asked to pay $30 to $50 for 
this honor. If you prove difficult, 
the bait may be dangled before 
you that the book will be used by 
insurance companies in the selec- 
tion of physicians for fee work. 
Even if it appears that you are 
going to get this “write-up” for 
nothing, be wary still. You will 
be asked to sign what is repre- 


By 
HUBERT MALKUS 


sented to be an approval of the 
sketch and authorization for its 
use. What you really sign is a 
binding order to pay a fairly 
large sum for a worthless book 
or set of books. The only readers 
will be you and the other victims. 


A High If you read in your daily 
Honor paper that you have 

been elected a member 
of the American Institute of Medi- 
cine and Surgery, beware. Or if it 
is some other name, still beware. 
A few days later you will receive 
a letter from the organization, de- 
scribing in great detail the colos- 
sal character of the honor, the 
advantages of membership (the 
outfit claims having “pull” with 
a lot of insurance companies and 
industrial concerns), and the 
dues: only $25 a year. None of 
these “medical societies” has any 
value whatever. 


Help Cut A lot of us think gas 
Gas Taxes taxes are too high. So 

does the American 
Motorists Service Association. It 
is circulating a petition to be 
presented to state officials to low- 
er gasoline and other motor taxes. 
After you sign, you get a letter 
thanking you for your public 
spirit and rewarding it with an 
offer to make you a life member 
for the small sum of $2 (regular 
membership being $10). On re- 
ceipt of the $2 you will be sent 
an identification card which, it 
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is intimated, you may find useful 
in squaring traffic tickets. Some- 
times you do get a card, but usu- 
ally the “association” does not 
even go to that much trouble. 


If your name has ap- 
peared in a daily news- 
paper, or you have con- 
tributed an article to some pro- 
fessional publication, do not be 
surprised to receive a telephone 
call, letter, or telegram to this 
effect: “Dear Doctor, we have 
prepared a biographical sketch of 
your life and activities, which we 
wish to publish in the next issue 
of the ‘Puffem Up Magazine,’ 
which goes to press tomorrow. 
Will you approve its  publica- 
tion?” 

If you are not flattered, you 
are not human, because these fel- 
lows put it on thick. Then, as an 
afterthought, or so it seems, you 
are asked whether you would 
like to have some extra copies. 
That will be 25 or 35 cents a 
copy. If you give an order, you 
get your copies of a sorry-looking 
thing filled with similar articles 
puffing all sorts of corner gro- 
cerymen and prominent boot- 
blacks. You and they are the 
circulation. But no order, no pu‘. 


Vanity 
Sheets 


Duping: the Desire For Gain 

The natural hope of every phy- 
sician to improve his position, 
build up his practice, and add to 
his income through investment 
and avocational efforts, is the 
target of a large army of assort- 
ed chiselers. And, in many cases, 
downright cupidity makes the 
swindler’s work simple. Cupidity 
and stupidity se2m to be affini- 
ties. But down to cases: 


The idea here is 
that a pair of sil- 
ver foxes will pro- 
duce a lot of little silver foxes, 


Want to Buy 
a Silver Fox? 
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and so on, ad infinitum. The pros- 
pectus looks quite impressive in 
its mathematical progression. An 
investment of $1,500 in a pair of 
silver foxes ought to yield around 
100 per cent a year. You know 
the laws of nature, Doctor. And 
did you ever buy your wife any 
silver fox furs? Then you get the 
idea. Moreover, if you are short 
of ready cash, we will let you 
take one silver fox. Now don’t 
interrupt, Doctor. I know just 
what you are going to say. It so 
happens that Doctor Blank has 
also bought one fox. We will mate 
them, and you can divide the 
profits. Or you can buy half a 
fox, or a quarter of a fox. Foxes 
are divided to suit any pocket- 
book. Quite a foxy idea—along 
the investment trust plan. 

The fox farm exists, usually. 
The trick is to sell each fox as 
often as possible. You discover 
to your sorrow that foxes do not 
multiply as rapidly as you sup- 
posed. If you squawk, which few 
do, the promoters escape prosecu- 
tion by buying your fox, or the 
subdivision thereof—less 20 per 
cent commission, a charge for the 
care and feeding, etc., and etc. 


Leaving animal hus- 
bandry for agricul- 
ture, you may be of- 
fered a wonderful opportunity to 
buy a fig farm. Here again the 
salesman and prospectus make 
the proposition seem positively 
enticing. Possibly somewhere peo- 
ple do grow figs and make money 
out of it; but it’s no business for 
an amateur. You buy the land, 
but you pay for both land and 
imagination. 


Bad Bill 


Collectors 


Maybe a 
Fig Farm 


Many companies make 
propositions to collect 
accounts that are bad 


or beginning to turn. You give 
them your statements and they 





A Limping 
Child | 


Often there is little or no complaint 
of pain. Yet something is wrong. Pos- 
sibly Perthes’ disease (osteochondritis 
deformans juvenilis). 

Clinically, this disease, in children 
5 to 10 years of age, may be mistaken 
for tuberculosis. But your radiologist 
can make a differential diagnosis. 

In other bone or joint affections as 
well, an x-ray examination will facili- 
tate correct diagnosis: 


Osteomyelitis 
Tuberculosis Fractures 
Charcot’s disease Joint cysts 

Osteo-arthritis 


Consult your radiologist in every 
case where symptoms indicate bone 
or joint pathology. Radiographs are 
essential to accurate diagnosis. 


EASTMAN KODAK COMPANY 
Medical Division Rochester, N. Y. 

















TILDEN Has Kept Faith 
With Physicians 





ZEMACIDE 


(TILDEN) 
N oa ECZEMAS, URTICARIA, 
PRURITUS, and for SUNBURN, 


STINGS. physicians have prescribed 
ZEMACIDE (Tilden) for the last few 


years. 


ALTS with Antiseptics and local 
Anesthetics in a manner exclusive with 
Tilden. 

An elegant, agreeably scented, flesh 
colored, non-greasy 
skin. ZEMACIDE 
used freely. 
Physicians have established the pre- 
scription specialties of Tilden, one 
after another. by nearly a century of 
practical experience. 


Correspondence from phy- a 
sicians is respectfully so- 
licited. 


THE TILDEN COMPANY 


The Oldest Pharmaceutical House 
in America. 


New Lebanon, N. Y. St. Louis, Mo. 
ME 9-35 


(Tilden) may be 
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RURNS. POISON IVY and INSECT 


ZEMACIDE (Tilden) combines ZINC 
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collect some of them. 
They high pressure and threaten. 
But you get none of the money. 
You wonder, and one day one of 
your debtors mentions, not at all 
cheerfully, that he paid your bill 
at last. 

When you check up indignantly 
with the collection agency you are 
curtly informed that the expens2s 
of collection offset the amount ob- 
tained. And if you get too persis- 
tent about it, you are likely to 
discover that you owe the collec- 
tion agency money. There isn’t 
much you can do about it, either. 


Financial Look with calloused eye 
Analyses at unsolicited letters, 
leaflets, and booklets 
giving analyses of stocks. On the 
whole, these may be accurate for 
the first grade stocks, for they 
are probably copied from the fi- 
nancial pages of well known 
newspapers and financial jour- 
nals. But buried among articles 
about these self-respecting securi- 
ties you will observe a strange 
name. Little is said about it at 
first; but as the days and weeks 
go by, you begin to learn more 
and more about its marvelous 
possibilities. Finally you are ad- 
vised that a sharp rise may be 
expected in the stock. And, sure 
enough, it does go up in value 
(as the tipster sheet promoters 
control most of the shares and 
can put it up or down at will). 
Having thus impressed you with 
their financial genius, the tipsters 
allow a decent interval to elapse 
and then predict another rise. At 
this point you begin to wonder 
whether or not to take a flyer. 
But you don’t have to make up 
your own mind. The salesmen do 
that. Generally you get a tele- 
gram or a:long-distance call urg- 
ing you to get aboard. In some 
instances they send the stock to 
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THE ANEMIC, TIRED CHILD 


The anemic, tired child needs ‘“‘building-up’”’ 
during the summer holiday after the long 
strain of school work. 

Iron is absolutely necessary and essential 
for the growth of normoblasts and the crea- 
tion of hemoglobin. And Ovoferrin is the 
ideal antianemic and blood-builder for chil- 
dren, especially for those who cannot tol- 
erate ordinary iron preparations. 

Ordinary iron preparations, from the stand 
point of taste and odor, are repugnant to 
children. Ovoferrin, however, contains iron 
in colloidal form, and is odorless and almost 
tasteless, It does not stain the teeth and 
does not constipate. Yet Ovoferrin acts 
quickly to increase the hemoglobin and red 
blood cells which the tired, blood-hungry 
child so urgently requires. 

Children invariably take Ovoferrin read- 
ily—one or two teaspoonfuls in water or 
milk, before or after meals. The adult dose— 
a tablespoonful, contains one grain of me- 
tallic iron in colloidal form, stabilized by 
means of a protective colloid. 

Ovoferrin is prescribed in 11-ounce bottles. 

If you have not used Ovoferrin in your 
practice, we shall be pleased to send you a 
trial bottle on request. 


A. C. BARNES COMPANY 


(INCORPORATED) 
New Brunswick, New Jersey 
SOLE MANUFACTURERS OF OVOFERRIN AND ARGYROL 
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your bank with a draft attached, 
and then wire or telephone you, 
urging you to accept the draft. 

A variation is to accept, instead 
of cash, some good, sound securi- 
ty. When the stock in their pro- 
ject has been thus distributed, 
the company folds up, gets a new 
name, and starts all over again. 

This is the general formula 
followed in all stock-jobbing rack- 
ets, although there are refine- 
ments and innovations from time 
to time. 


Playing on Sympathy and Gullibility 
Here Comesthe An engaging 
Doctor’s Son youth may come 

to your ofiice and 
introduce himself. His father was 
a physician. Perhaps you knew 
him or he may even have been a 
classmate. The lad has some 
plausible story to account for his 
presence in town, and needs a 
small loan. You accommodate him. 
He and the money then pass out 
of your life forever. 


The Poor An unknown patient, 
Patient looking quite distressed, 

calls for treatment. He 
may have a boil on his neck, or it 
may be only spots before the eyes. 
He can’t pay you today, he ex- 
plains; and, as you treat him, he 
gives you more and more details 
of his miserable condition. Final- 
ly he gets to the point. His family 
and babies are in dire need. He 
doesn’t know where to turn. Could 
you let him have a few dollars. 
He has a job promised and will 
repay you out of his first week’s 
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salary. These fellows are artistic 
tear-jerkers, and it is a hard man 
indeed who sends them away 
empty-handed. 


Same, with Sometimes these thes- 
Variations pians change their 

routine. They add to 
their business a check which is 
tendered in payment of your bill 
—always greatly in excess of the 
fee. You may be engaged to treat 
the sick wife and ailing children; 
whereupon the husband hands 
you the check as advance pay- 
ment. Such unheard of procedure 
will upset the most careful phy- 
sician. And as the check is ap- 
parently a salary check, issued 
by a firm with which you are fa- 
miliar, suspicions are lulled. It 
would not occur to many to drive 
away a cash customer by ques- 
tioning his honesty. Few people 
have the forthright courage of 
the Nova Scotian innkeeper above 
whose desk hangs the sign, “No 
checks cashed; not even good 
ones.” 


And the Plain Thieves 

Lowest in the list of swindlers 
are the plain thieves who have no 
finesse at all. They simply rob 
you and disappear. Not even a 
shyster lawyer could successfully 
defend them if they were appre- 
hended. The sad point is that they 
are seldom caught. 


Sneak 
Thieves 


An apparent patient 
comes at a time when 
you are likely to be dis- 
tracted, and manages to get you 
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SUPREME COURT 
DECISION PROTECTS 
BAUME BENGUE 


Judge Rules Defendant’s Motive 
*‘Not Legitimate or Honest” 


An important victory has been won in 
the war against substitution in standard 
physicians’ supply products. 

The Supreme Court of New York 
County has awarded judgment to Thos. 
Leeming & Company, Inc., giving them 
exclusive right to the words Baume 
Analgésique in connection with their 
product Baume Bengué (Analgésique). 
For three years Thos. Leeming & Com- 
pany, Inc., pressed their case against the 
American Pharmaceutical Company, 
Inc., to protect physician and patient 
against misbranding and product substi- 
tution. 

In handing down his decision, the 
judge found that “the defendant's mo- 
tive was not legitimate or honest. The 


COLDS... 
STIFF NECK 
AND ALL 
EXTERNAL 
ACHES AND 
PAINS 


manifest design was to feed upon the 
reputation, the good will and the adver- 
tising of the plaintiffs.” The plaintiffs, 
Thos. Leeming & Company. Inc., have 
the exclusive sale of the original for- 
mula of Dr. Bengué, the oustanding 
pioneer in the use of menthol and methyl 
salicylate for external application. 

Editorials in Medical Economics have 
trenchantly pointed out that “like any 
malignant growth, product imitation 
must be excised before it renders un- 
healthy the normal tissue present. Com- 
mon sense demands that the profession 
lend assistance, for its own sake, in 
bringing this about.” 

Thos. Leeming & Company, Inc., 
backed by legal protection, plans a con- 
tinued campaign against. the evils of 
substitution. 


Recommended by Physicians for 
over 35 years to relieve 
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Thos. Leeming & Company, Inc. 


e « NEW YORK, N. Y. 
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By F. H. McCONNELL 


Wits accustomed quiet, the 
Federal Reserve System an- 
nounced last month that “other 
loans” of member banks had 
shown an increase. 
Not very startling news, the 
casual observer would say. But 
to the investing physician it 


Old Rackets 
[Continued from page 38] 


out of the office on some pretense. 
Then he rifles your desk, steals 
whatever he can dispose of. He 
may get blank checks and a copy 
of your signature, and_ subse- 
quently forged checks turn up at 
your bank. 


- Bargain’ A variation of the for- 
Bringers gery racket is employed 

by the dishonest sales- 
man of instruments, who brings 
a really honest object and offers 
it at an honest price. Well, maybe 
he does go a bit under the mar- 
ket, but not enough to excite sus- 
picion. You pay with a check 
which is subsequently raised. Be- 
ware of writing checks on sums 
such as six and nine and seven 
dollars, even. They are readily 
raised to sixty, seventy, and nine- 
ty. 


More Other salesmen may 
Bargains offer operating gowns, 

equipment, supplies, 
and even things such as business 
suits, not exclusively medical. The 
price seems reasonable, if not at- 
tractive; and you buy if you need, 
paying a deposit of two or five 


Investment 


means that the nation’s bankers, 
after clutching their dollars tight- 
ly for six years, are now begin- 
ning to release them. Credit is 
easier. 

Particularly does this hold true 
in the Middle West and the Far 
West. Banks there are making 


dollars. Whatever you bought 
never comes, because the sales- 
man represented no existing firm. 
He represented only himself and 
pocketed your money. 


Doctor’s If you are a hospital 
Friend staff physician, be sure 

that any friends who 
call are not shown to your office 
unless they are known to the re- 
ceptionist. A man calls and an- 
nounces he is Dr. So-and-So, your 
old friend. What? You are in the 
operating room? Then he will 
wait in your office. He does. Long 
enough to take whatever is worth 
taking. 


Prescription for Protection 

Just before authorizing, sign- 
ing, buying, or giving anything, 
take a double dose of Caveat 
Emptor. The temptation to vio- 
late this common-sense rule comes 
under the pressure of a bargain 
offer, or the persuasion of an oily 
salesman who has put you in a 
state of “This is your last chance! 
Do it now!” 

Remember that there will al- 
ways be opportunities. And prob- 
ably the more urgent they seem, 
the less real value they have. 
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loans now—in small amounts still 
—which a year ago would have 
been taboo. Some are even com- 
peting with the personal finance 
companies, granting loans on an 
instalment repay basis for the 
purchase of automobiles, home 
improvements, and the like. 
This trend, if sustained, will 
herald the beginning of credit in- 
flation—a goal toward which the 
government banking system has 
been working ever since the end 
of 1929. Hence, the sale of sea- 
soned common stocks whose worth 
has been demonstrated is not ad- 
vised. Bond holdings, however, 
may well be lightened, especially 
if the inflation trend proves to be 
more than a mere flash in the pan. 


Steel Business on Upgrade 


For a number of dreary years 
executives in the steel industry 
have been consistently surprised 
—-surprised to learn just how bad 
business could get. Today they 
are being treated to a surprise of 
a different nature. They are 
frankly and genuinely amazed at 
the manner in which orders have 
poured in on them during the us- 
vally dull summer months. 

A sharp reaction in their busi- 
ness had been generally forecast 
for July and August; but it did 
not materialize. Buying from the 
important automobile industry 
slackened, to be sure; but this Ict- 
down was more than offset by the 
receipt of a great number of or- 
ders from small manufacturers of 
everything from nails to old-fash- 
ioned ploughshares. 

“In pre-war days these small 
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fellows usually waited until the 
tag end of a buying movement 
before entering the market,” said 
the president of one of the suc- 
cessful “independents” in the 
steel industry. “This year they 
fooled us. They are not follow- 
ing the parade; they are leading 
gg 

As a result of this large accu- 
mulation of comparatively minor 
orders, the steel industry is doing 
remarkably well—much better 
than a year ago. Moreover, the 
industry’s leaders anticipate an 
early revival of automobile buy- 
ing. 

There are prospects of substan- 
tial buying from the long-slum- 
bering construction business, too; 
and even from the railroads, 
which for several years have been 
compelled to adopt a pinch-penny 
policy. Farm equipment and ma- 
chine tool companies continue to 
be liberal purchasezs. 

As a consequence, the steel in- 
dustry today looks for a marked 
improvement in earnings during 
the second half of 1935, compared 
with the corresponding 1934 peri- 
od. Chance favors any investor 
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who buys common shares of well 
integrated steel companies at this 
time-—particularly those which 
proved their operating efficiency 
during the trying 1930-34 period. 
Aristocracy of Hogs 

“Keep straight on your food 
facts,” says the Consumers’ 
Guide, published by the U. S. De- 
partment of Agriculture. “You 
are paying more for meat these 
days primarily because millions 
of bushels of animal feed were 
wiped out by last year’s devasta- 
ting drought. Only secondarily 

. because farmers voluntarily 
reduced supplies.” 

Again the immutable law of 
supply and demand. And this is 
what has since happened: 

Hog prices have soared to 
peacetime peaks. Pork products 
have likewise skyrocketed, finally 
moving out of the range of many 
consumers’ buying power. Conse- 
quently, many people have turned 
to fish, eggs, and other cheaper 
food substitutes. 

Packers’ holdings of processed 
pork are the lowest on record. 
Current sales are about half what 
they were at this time in 1934. 

Profit margins on pork sales 
have, of course, benefited. But 
here is the rub: Packers will be 
obliged to pay higher prices to re- 
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place their inventories; and, be- 
cause of consumer resistance, 
their sales are less. Total profits 
are probably no higher than they 
were last year. The _ livestock 
raiser, not the packer, has gained 
most from climbing prices. 

These facts lead to the conclu- 
sion that shares of packing com- 
panies are still in the doubtful 
class as purchases. Until the sup- 
ply of meat becomes better sta- 
bilized. commitments are not rec- 
ommended. 


Radio Tunes in Profits 

Like many other major new in 
dustries (e.g., motion picture, au- 
tomobile, and aviation) radio 
manufacturing experienced a hec- 
tic infancy in which speculation 
did much harm. Today, however, 
under the painstaking guidance 
of far-sighted leaders, the indus- 
try is making rapid strides. 

Radio receiving set sales this 
year (1935-1936 fiscal year) will 
very likely exceed the total for 
1929 in actual number of units 
sold—though not in terms of dol- 
lars, owing to severe reduction in 
prices during the past six years. 
Steady progress has been shown 
since 1932, the low point of the 
depression. 

General improvements, refine- 
ment of reception, and the intro- 








No WIRING - NO DRYING 
VIM Needles Always Ready to Use 


You do not have to wire or dry VIM Square 
Hub Needles after cleansing, and they are al- 
ways ready to use. You get freedom from clog- 


ging, rust and corrosion, too. 


Made from Firth-Brearley Stainless Steel, the 
points stay sharp—even after repeated steriliza- 
tions. For needle economy specify “VIM” 
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, amino- aa radicals of bovine milk are somewhat different from those 
of human milk. In general, it may be stated that the infant requires twice as 
much of the foreign protein as the protein in human milk in order to satisfy 
its requirements.” —Zahorsky. Synopsis of Pediatrics. 


DRYCO PROVIDES 
FOR THIS VITAL NEED 


[a= need for higher protein 
values in the artificial formula 
to compensate for biological differ- 
ences between cow’s milk protein 
and the protein of human milk, is 
voiced by many authorities. The 
above quotation is a typical one. 

In the weak cow’s milk dilutions 
made necessary by digestive limi- 
tations during early infancy, this 
increased protein need is rarely 
supplied. 

The greater digestibility of Dryco 
permits feedings that supply ample 
protein throughout the entire nursing 
period. Moreover, following Na- 
ture’s own lead in breast milk, 
modified Dryco feedings supply 
their highest protein content during 
early months when growth is fast- 
est and the protein need greatest. 

Simple and concise formula sug- 
gestions, based on the foregoing 
feeding principle, are offered in the 
Dryco vest-pocket feeding sched- 
ule. Copies of this handy guide, for 
professional use only, will be gladly 
sent upon receipt of coupon. 


THE DRY MILK COMPANY, INC. 

350 Madison Ave., New York, N. Y. 
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DRYCO is made from 
superior quality milk 
from which part of the 
butter-fat has been re- 
moved, irradiated by the 
ultra-violet ray, under 
license by the Wisconsin 
Alumni Research Foun- 
dation (U. S. Pat. No. 
1,680,818) and then dried 
by the “Just” Roller 
Process. 


THE Dry MILK Co., INC. 

Dept MEI 

35U Mawson Ave., N. Y. C. 
Please send copies of new 

DRYCO Infant Feeding 

Schedule. 


BE Kdacaticvcncsad M.D. 
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duction of all-wave sets which 
can be tuned in on police reports 
and foreign broadcasts have crea- 
ted a buying urge which shows 
no sign of slowing down. 

Profit margins are not great; 
nor are they likely to increase, 
because of continued brisk compe- 
tition. Nevertheless, owners of 
shares of radio companies are 
probably warranted in “holding 
on.” The stronger compan es ap- 
pear to be headed definitely for 
better times. 


Railroads Getting Up Steam 

The railroad movement of 
America’s autumn crops—most 
important in dollar value of all—is 
now under way. Which occurrence 
to a railroad man is more import- 
ant than pay day to a hospital in- 
terne. The peak of traffic for the 
most important crops, wheat and 
cotton, may extend through late 
September, when a revival of 
manufactured goods shipments is 
anticipated. 

These influences are expected 
to produce the following beneficial 
results for the carriers, in sharp 
contrast with conditions that ex- 
isted last fall: 

1. An actual gain in railroad 
carloadings over the correspond- 
ing 1934 weeks. 

2. A period of improved earn- 
ings sustained over a longer in- 
terval than in 1934. 

3. A stronger credit position, 
enabling the carriers to negotiate 
needed refunding loans on better 
interest terms. 

4. Some improvement in the 
market value of railroad securi- 
ties. 

But conservatism dictates a 
cautious course. The prospective 
increase, encouraging though it 
is, does not justify purchase of 
common stocks, except possibly in 
the case of a closely limited num- 
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ber of the stronger carriers. 

The safer speculation—and it 
is distinctly a speculation—lies 
in second-grade rail bonds. How 
much railroad earnings must im- 
prove, and how remote is the 
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prospect of general resumption 
of common dividend payments, 
can be gleaned from the reports 
of America’s class A roads for the 
first half year. These showed in 
the aggregate a net income of 
1.8% on total railroad investment, 
compared with a 2.1% income in 
the corresponding 1934 period. 


A $615,600,000 Obligation 


Listed on the New York Stock 
Exchange today are 127 pre- 
ferred stock issues in arrears. 
This figure does not include the 
senior shares of companies which 
are now in receivership or in pro- 
cess of liquidation. 

Dividend accumulations upon 
these issues, which must be paid 
in full before any distributions 
can be made to the common share- 
holders, amount to a grand total 
of $615,600,000. 
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The conclusion is inevitable: 
Prospective buyers of common 
stocks should first inquire into the 
dividend-paying possibilities of 
ranking senior preferred issues 

particularly among industries 
which now appear to be emerging 
from the depression. In _ this 
group are the farm equipment, 
automobile parts, steel, railroad 
equipment companies, and a num- 
ber of others. 


Profits in Smoke Rings 

Song writers think of smoke 
rings in terms of pleasant dreams. 
Tobacco and ¢igarette manufac- 
turers, on the contrary, have a 
practical, dollar-making interest 
in them. As cigarette sales have 
shot upward this year that inter- 
est has grown. 

There’s a catch in this improve- 
ment, however: Increased sales 
have not brought increased net 
profits. Severe price-cutting——at 
one time reaching a point, where 
the industry was operating at a 
loss—and the addition of process- 
ing taxes have gouged earnings. 
Therefore, it is not likely that 
leading cigarette manufacturers 
will increase their dividends in 
1935. 

It is true that negotiations are 
under way, looking toward a re- 
fund to the companies of one half 
the processing taxes they have al- 
ready paid to the AAA. Moreover, 
suits have recently been institu- 
ted, challenging the right of the 
AAA to collect such taxes at all. 
Inasmuch as the cigarette indus- 
try is currently paying about 
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$30,000,000 annually in AAA lev- 
ies, a $15,000,000 return to them 
is expected. And it may be that 
the full $30,000,000 will be re- 
turned, although that point is 
mooted. 

Quite obviously, the outlook is 
confused. To add to such stock 
holdings now would not be the 
better part of discretion. More 
sensible is a waiting policy until 
prospects crystallize. 


Autos and Auto Parts 

Production of automobiles this 
year will probably smash all rec- 
ords since 1930. For the first nine 
months output will top that of the 
entire year 1934. Moreover, it will 
exceed the nine-month average for 
the past ten years. 

The long-famished farm belt is 
proving to be excellent sales ter- 
ritory. Percentage gains over last 
year are greater in the wheat and 
corn areas than in any other part 
of the country—and the rest of 
the nation is buying freely. 

This fact spells profits for 
ranking automobile manufactur- 
ers. Yet currently a number of 
their plants are closed while prep- 
arations are made for the manu- 
facture of 1936 models. Revival 
of their business on a large scale 
will be deferred for another month 
or more. 

In the case of automobile parts 
manufacturers this does not hold 
true. They are actively produc- 
ing dies and equipment of all 
kinds now. Their work precedes 
that of the automobile companies, 
and they receive payment ahead 
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AVOID CHAFING 
WHEN IMMOBILIZING | 


CAMPHO-PHENIQUE) 


Dust Campho-Phenique Powder on 
the cotton you place in the axilla 
when immobilizing the arm in frac- 
tures, dislocations, etc. It aids great- 
ly in avoiding chafing, soothes and 
deodorizes. Splendidly antiseptic 
Where plaster casts have irritated or 
denuded the skin, Campho-Phenique 
acts not only as a powerful non-irri- 
tant anti-infective, but also 
repair. 

Physicians use Campho-Phenique 
routinely for the treatment of minor 
wounds, abrasions, burns, etc. Its ac- 
tion is prompt and dependable. 

Try Campho-Phenique in your prac- 
tice. Generous samples (Powder, 


Liquid, Ointment) will be sent upon 


receipt of coupon. 


CAMPHO-PHENIQUE CO. ME9 
500-502 N. Second St., St. Louis, Mo. 
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of the motors, too. Present straws 
in the wind indicate that 28 lead- 
ing companies in this field will re- 
port aggregate 1935 earnings of 
$35,000,000 to $38,000,000, or 
roughly 60% more than last year 
and 20% more than 1930 (consid- 
ered a good year). 

Shares of the stronger automo- 
bile equipment makers offer prom- 
ising speculative possibilities. 


Municipals Pallid 

The mayor of Pittsburgh pre- 
sented an argument recently be- 
fore his state senate committee 
which merits the study of invest- 
ors who, to avoid heavy taxes, 
have been placing money in state 
and municipal bonds. He said, in 
effect, that the federal govern- 
ment is tapping the till too free- 
ly; that it is not leaving the mu- 
nicipalities enough money to col- 
lect for their own local govern- 
ments. 

The mayor’s statement con- 
tained two interesting inferences: 

1. If the municipalities (and 
this is applicable to the states, 
also) find it difficult to collect 
revenues, their outstanding bonds 
will be placed in some degree of 
jeopardy. 

2. Such a condition may quite 
possibly lead to abolition of the 
exemption feature, making tax- 
exempt bonds a relic of the past. 

Both contingencies will receive 
more attention in the future, it 
now seems. And very likely the 
high premiums which have re- 
cently been bid for municipal 
bonds will gradually decline. In- 
deed, buyers already are holding 
firmly for lower prices. 

There appears to be no good 
reason, therefore, for acquiring 
high-priced state and municipal 
securities at this time. The bloom, 
temporarily at least, is off the 
rose. 
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A Day in Court 


VOLUME BY SPRINGSTUN 
CHARTS LEGAL PITFALLS 


OMEWHERE in the back of 

every physician’s mind lurks 
the dread of humiliation and loss 
that result from a malpractice 
suit. Many doctors have been 
chastened undeservedly by jus- 
tice, which, though wise, may also 
be blind. 

Aware of these two facts, Hum- 
phreys Springstun, Detroit law- 
yer, took time off to write Doctors 
and Juries.* 

“The book,” prefaces Spring- 
stun, “is for doctors who desire to 
know something of the legal as- 
pects of their profession...” 

In 141 pages this manual gives 
facts worth knowing about the 
doctor’s day in court. Contractual 
relations, warranties, and agency 
(all involved in the physician-pa- 
tient relationship) are dealt with 
in simple, everyday English. Tes- 
timony and how to give it effec- 
tively, the proper way to comport 
oneself on the witness stand, med- 
ical evidence, and the special 
privileges that belong to the med- 
ical profession are some of the 
other practical lessons taught. 

A most valuable chapter is one 
headed “Observations.” In it Mr. 
Springstun, without overreaching 
his non-medical status, tells phy- 
sicians how to keep out of legal 
trouble and how to avoid evil con- 
sequences from a court appear- 
ance. This he does by demonstra- 
ting where and how malpractice 
cases start, by pointing out the 
unfortunate results of testifying 
against other doctors, by citing 
the ethics of medico-legal proce- 
dure, and by emphasizing the 
value of records. 


*$2; P. Blakiston; Philadelphia. 
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IN ACUTE OR CHRONIC INFLAMMA- 
TIONS OF THE UROGENITAL TRACT 
In Gonorrhea, Cystitis. Vesical Ca- 
tarrh, Prostatitis, Urethritis, Pyuria, 
Pyelitis, Pyelonephritis, prescribe 


ARHEOL 


(ASTIER) 


Arheol is the purified active principle 
of East Indian Sandalwood oil. freed 


| from the therapeutically inert but irri- 


tating substances found in the crude 
oil—a chemically pure, standardized 
preparation with which uniform re- 
sults with identical doses may be ex- 


| pected. 








en 


PROLONGED 


IODINE MEDICATION 


WITH THE UNDESIRABLE 
FEATURES MINIMIZED 


In chronic cases which require treat- 
ment with iodine over an extended 
period, it is desirable to use a form 
of iodine that may be administered, 
for months at a time if necessary, 
without toxic effect. 


RIODINE 


(ASTIER) 


With Riodine, an iodine addition prod- 
uct of castor oil having an iodine 
content of 17% of its total weight, 
effective iodine medication may be ad- 
ministered over long periods with little 
fear of gastro-intestinal or other iodine 
disturbances. 


Write for Information and Sample 
of either Riodine or Arheol or Both 


GALLIA LABORATORIES, Inc. 
450 Seventh Avenue, New York 





























REDUCES RECORD-KEEPING 


RECORD system that mis- 

carries does so for a good 
reason. Principle cause of failure 
is complexity. Any method of 
storing facts meets a deserved de- 
mise when it begins to hinder in- 
stead of help. 

Simplicity in record-keeping 
is often synonymous with efficien- 
cy. What’s needed is an arrange- 
ment that holds the essentials in 
line without consuming a dispro- 
portionate amount of time. 

And what are the essentials? 
Briefly, these: 

A physician must know whom 
he is to see each day, and where. 
He must know later whether he 
saw them by appointment or un- 
expectedly. Often he has to know 
when and where they are to be 
seen again. Why he saw them is 
important (they may ask him 
some day when disputing a bill). 
In addition, it is necessary to 
know how much the fee was in 
each case; whether or not it was 
paid; and, if paid, how—in full 
or in part. 

To keep tabs from day to day 
on these facts, try the following 
plan. All the implements you 
need are a pocket notebook of the 
live memo variety and a small 
box with slotted lid. 


The memo pad can be pur- 
chased at any stationery shop. 
A handy kind has 634” x 3” size 





The Live 
MEMO 
Does It 


pages which are perforated along 
the binding and across their face. 
These perforations divide each 
page into sections, any one of 
which can be torn out without dis- 
turbing the others. Such pads are 
inexpensive, and can be bought, if 
desired, with a leather cover to 
hold refills. 

Each day’s appointments are 
listed ahead of time in order—one 
to each detachable section of a 
page. Unexpected calls are added 
as they come in. Every visit is 
identified as either “home” or 
“office.” At the time it is made 
further facts needed are jctted on 
the slip for that patient. A few 
words will usually identify the 
ailment and treatment given. 
“Rx,” followed by abbreviated 
prescription data, may be added. 
Fees are readily noted. 

If a subsequent call is indica- 
ted, a record of when and where 
it is to take place is entered sev- 
eral pages ahead. An exact spot 
doesn’t have to be chosen since 
each section of each page remains 
intact until it is torn out. 

A good idea of what the page- 
sections look like when filled out 
can be gathered from the illustra- 
tion (page 50). Slips A and B 
represent two home calls made on 
the same patient two days apart. 





MER 

















TO ITS SIMPLEST POSSIBLE TERMS ° 


It is important to understand 
that each slip identifies a sepa- 
rate, distinct call and bears a fi- 
nancial record of that call only. 
In other words, charges are not 
entered cumulatively. 

At the time of the September 
10 call (see cut, next page) no 
payment was made; hence, the 
notation: “$3 charge.” Had the 
$3 been paid, it would have been 
entered thus: “$3 paid.” When 
the September 12 visit took place, 
another $3 fee was imposed, of 
which the patient paid $1, leav- 
ing a balance of $2 (total balance 
due from slips A and B: $5). 


Courtesy Robinson Mfg. Co 








Any section of a page can be torn 
out without disturbing the others. 
These pads may be had with 
pages divided into six sections. 
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By A. S. CONRAD 


Now, about that slot-lidded 
box. It should be of a size that 
will occupy little space on top of 
a desk or in a drawer. It can be 
home-made out of a cigar-box, or 
store-bought. 

Once a day, when convenient, 
completed slips may be torn out 
of the memo pad and slipped into 
the box. Reminders of future 
calls are left in the pad, ready to 
warn when their time comes. 

The slot-box swallows a week’s 
worth of memoranda. After which 
its contents may be disposed of 
in one of two ways: 

(1) By sorting the slips into 
9” x 12” manila envelopes (each 
to be filed alphabetically accord- 
ing to the patient’s name it bears; 
each to contain such additional 
case history data as is necessary). 

Or (2) by transcribing the in- 
formation on the slips to such fi- 
nancial-record cards as may al- 
ready be in use (less simple meth- 
od). 


Practitioners who manage with- 
out a secretary and have tried 
this live-memo system declare it 
ideal. Bookkeeping detail is mini- 
mized, and an instantaneous re- 
minder of where to go next is al- 
ways at hand. 

Even the physician who has an 
office aide will find the idea of ad- 
vantage since it gives her more 
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time to do collection follow-up, to 
index and file medical journal ar- 
ticles, and so on. 

The live-memo system is flex- 
ible. It may easily be adapted to 
suit the individual. Moreover, if 
the time allotted for filing the 
slips suddenly bogs, there is no 
loss of efficiency. It may be done 


Qacaribmth 9/0/35 


6f Gak ft 


Top: slip A. Bottom: slip B. 


later. The arrangement differs 
radically from those that go to 
pieces if not attended to at spe- 
cific intervals. 

Once started, it will never be 
abandoned as too involved. Nev- 
ertheless, its lack of complexity in 
no way affects its efficiency. 
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In Case of War 


COLONELS BLECH AND LYNCH 
MAP MEDICAL CORPS PROCEDURE 


ARYLAND declares war on 

Pennsylvania. The armies of 
the two states clash in a bloody 
combat. Attack, retreat, defense 
—all are rehearsed. 

This amazing civil encounter 
takes place between the covers of 
Medical Tactics and Logistics,* a 
book more arresting than its title 
suggests, written by Colonel Gus- 
tavus M. Blech, Medical Reserve 
Corps, U. S. Army; and Colonel 
Charles Lynch, Medical Corps, 
U. S. Army, retired. 

After predicting the signifi- 
cance, development, and nature of 
a modern war, the authors. ex- 
plain broadly the work of an 
army medical corps and, more 
particularly, the tactical fw.ic- 
tions of medical officers at the 
battlefront. 

Well worth the attention of ex- 
perienced medical officers, the 
Blech-Lyneh book should be on 
the “must” list for tyros in mili- 
tary medicine. 


*$4; Charles C. Thomas, Springfield, 


Illinois. 








You can rely on 
VIM Square Hub NEEDLES 


to always be sharp, keen, ready to use; 

to be free from danger of rust, clogging; 

to be impervious to most acids, reagents; 

to be made from Firth-Brearley Stainless 


Steel; 


to have sturdy Square Hubs for easy hand- 


ling. 


Order VIM Needles from your Dealer— 


ask for “VIM.” 

















When you Jo} atame Col el-t-phia- Penton 


BAYHESIVE 


THE NAME 
: MAXIMUM 
BAYS TENACITY 


ON THE CONTAINER 


at 
GUARANTEES THE 
CONTENTS BODY TEMPERATURE 
@ 






THE BAY COMPANY 


PARKE, DAVIS & CO 














he in prove ‘a 


PHESivE pLAsie 


THE BAY COMPANY, Bridgeport, Conn. 


Gentlemen: Please send me a free sample of BayHeEstve, 


Doctor. 
Street and Number 
City 


Dealer 











Exchange your old 


_ for the NEW 





TYCOS TRADE-IN PLAN 


liberalized now to give you at low cost the 
modern, guaranteed Tycos in exchange 
for your present instrument of any type. 


HE TYCOS Exchange Offer 

originally applied only to 
trade-ins of the old model Tycos 
Aneroid. Now it covers any type 
of sphygmomanometer. 

So why continue to use your 
old instrument? Take it to your 
surgical supply dealer. Tell him 
you want to exchange it for the 
new, improved, portable Certified 
Tycos with 10-year Triple Guar- 
antee. He will allow you $5.00 
towards a complete new instru- 
ment with the most modern 
refinements in design and con- 
struction. 

In the New Certified Tycos 
(Model M) you will own an in- 
strument with an even greater 
degree of accuracy and durability 
than ever before offered by a 
Tycos. And this is backed by a 


Triple Guarantee 
good for ten years 
from the purchase 
date. 

READ THIS 
GUARANTEE... 
The Certified Tycos 
never requires testing. 
It is guaranteed to be 
accurate as long as the 
pointer stands inside any 
part of the zero oval at bottom 
of dial... and to remain accurate 
in normal use. 

If ever thrown out of adjust- 
ment, the Certified Tycos will be 
readjusted WITHOUT CHARGE 
during the 10-year period. 

Your surgical supply dealer can 
make immediate delivery on the 
exchange basis. Taylor Instru- 
ment Companies, Rochester, N.Y. 





CERTIFIED Zycos 


with 10-year Triple Guarantee 
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sphygmomanometer 


CERTIFIED TYCOS! 


This is the new Certified Tycos (com- 
plete) offered in return for your old 
instrument of any type. Light, com- 
pact, convenient in use. Modern black 
finish, chromium-trimmed. Non-tar- 
nishing dial. Unbreakable crystal. EX- 
CHANGE PRICE $20.00 complete. 


For office use this Desk Model Certi- 
fied Tycos. Decorative, practical. Same 
guarantee. Complete $27.50. Trade- 
in allowance made only on old Tycos 
instruments. Exchange price $22.50. 











of Old Age 


A DESCRIPTION of the single- 

premium, immediate annuity 
might properly be labeled For 
OLDER MEN ONLY, since it is to 
physicians who have passed the 
50-year mark that this type of 
contract is best suited. 

The man approaching retire- 
ment age faces two real hazards: 

(1) Loss of principal through 
ill-advised security commitments. 

(2) Inadequacy of income from 
ordinary investment holdings. 

How to insure against these 
risks? 

Disappointing experiences, even 
with first mortgages, bonds, mort- 
gage certificates, and preferred 
stocks have fallen to the lot of 
physicians. Yet failure to invest 
in these securities leaves little 
else in the category of conserva- 
tive investments except the sav- 
ings account and the annuity. 

The savings account, while it 
affords good security against the 
first hazard mentioned (loss of 
principal) pays interest only at 
the rate of about 244%. Scant 
protection is afforded, therefore, 
against the second hazard (inade- 
quacy of return); for it takes 
$100,000 in cash to provide a sav- 
ings-bank income of $50 a week. 

This leaves the annuity as the 
one investment today which, un- 
der ordinary circumstances, comes 
closest to giving absolute protec- 
tion against both hazards. 

Consider the physician of 65 
with no dependents who has $30,- 


Softening the SENTENCE 





The physician whe has pro- 
vided life insurance for his 
dependents and now wants 
to arrange a fixed income 
for himself in old age will 
profit by teading Mr. Klenk's 
series of three articles on an- 
nuities. His first instalment, 
last month, explained the 
ABC's of annuity buying. 
This meath and next he splits 
the subject into its two main 
divisions, attacking each one 
separately. Herewith: the 
single-premium, immediate 
annuity. October: the annual- 
premium, deferred annuity. 


000 in cash and securities at cur- 
rent market prices. It takes plen- 
ty of effort and good judgment 
on his part to get 4% (about $100 
a month) on his money year in 
and year out. Slumps, dividend 
cuts, defaults, and principal losses 
all tend to cause downward fluc- 
tuations in his income. 

Suppose, on the other hand, the 
$30,000 is deposited in a lump 
sum with any one of 50 reliable 
insurance companies. Instead of 
an uncertain $100 a month, the 
physician’s annuity pays him a 
positive income of more than $200 
a month for the rest of his life. 
The 8% interest he receives is 
about three times that afforded 
through a savings-bank account 
(most comparable to the annuity 
in safety). 

You can buy a single-premium, 
immediate annuity in one of two 
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each assuring the 


forms, same 
continuity of lifetime income. 
They differ to a certain extent as 
regards yield and the disposition 
of what’s left of your original 
investment if you do not live long 
enough to get it all back. 


The non-refund annuity. 


This is the annuity in its oldest 
and simplest form. Essentially, 
it is a live-to-win policy, designed 
for the man with no dependents, 
whose sole obligation is to provide 
for his old age. As long as he 
stays alive his non-refund annui- 
ty pays him a guaranteed month- 
ly income. When he dies the com- 
pany appropriates any money left 
unpaid to him. 

The return on this form of im- 
mediate annuity is naturally high. 
A lump-sum deposit of $24,920 
guarantees $200 a month to the 





By W. CLIFFORD KLENK 


man of 65. This is more than 
9.6% on his original investment. 
And, to repeat, it can not be out- 
lived. 


The refund annuity. 

This is a policy for the man 
who must make provision for him- 
self in later life but who still has 
an obligation to one or more de- 
pendents. The difference between 
this and the non-refund annuity 
is that any money left unpaid to 
you at the time of your death re- 
verts to a designated beneficiary 
instead of to the company. If 
you instruct the company to pay 
your beneficiary what’s left in a 
lump sum, it will cost you $30,980 
at age 65 to buy a $200 monthly 
income for life. This represents 
interest at the rate of about 
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7.7%. If, however, it is agree- 
able to you that the company pay 
your beneficiary in instalments 
($200 a month until the amount 
left to your credit is exhausted), 
you may buy your $200 monthly 
income a little more cheaply—for 
$29,880. The yield here is slight- 
ly higher, being about 8%. 

A noteworthy feature of the 
refund annuity is its cash value. 
At any time after two years from 
the date your contract was pur- 
chased, the original sum, less 
what you have received in instal- 
ments, can be withdrawn on de- 
mand. : 

e 


“Fine for me!” you say, “But 
what about my wife? She’s 65, 
and I know her expectation of 
life is greater than mine. I want 
to arrange things so that if she 
outlives me she will be assured a 
lifetime income too.” 

The joint and survivorship an- 
nuity meets this situation admir- 
ably. In the case of a man 67 
and his wife 65, $32,760 will buy 
a $200 monthly income as long as 
either one lives. All payments 
cease, of course, upon the death 
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of the last survivor. The deposit 
is naturally higher here than in 
the other cases cited, because the 
company faces the prospect of 
having to make income payments 
over a longer period of time. 

® 


The physician of advanced 
years whose depleted resources 
will not allow him to buy an an- 
nuity can still get one if he has 
had the foresight to accumulate 
a sizable life insurance estate. 

Take the case of a practitioner 
65 years old who has $50,000 of 
ordinary life insurance bought 25 
years ago. The present cash value 
of this insurance, if unimpaired 
by loans, is about $24,000. Sur- 
rendered for cash and converted 
into a refund annuity, it will as- 
sure him about $150 monthly for 
the rest of his life. Moreover, his 
policy will still have a cash value. 
If his wife is alive, he can make 
provision for both himself «nd 
her by buying a joint annuity of 
the type already described. 

This switch from insurance to 
an annuity is particularly fitting 
for the man whose children are 
now self-supporting. His $50,000 
life insurance policy, needed to 





B-D BAKELITE CASE 
NEW STANDARD CONTAINER AT NO COST © COMPACT ® CONVENIENT 





BECTON, DICKINSON & Co., RUTHERFORD, N. J. 


When two B-D needles are purchased with 
any B-D I'/ or 2 ce. regular syringe, 2 cc. 
Luer-Lok syringe or any B-D short type insulin 
syringe, this new black Bakelite container is 
regularly supplied. You pay for syringe and 
needles only. The case costs nothing. 
Needles, plunger and barrel are held separate- 
ly on removable metal tray which permits 
sterilizing of contents all at once. The wide 
opening top with strong riveted metal hinge 
affords easy access to the contents. 


B-D PRODUCTS 


Made for the Profession 

















September, 1935 





























What is ithe purpose | 
of menthol | 
in cigarettes? | 


A trace of menthol in cigarettes serves the same 
purpose as water used to cool the pipes of a still. 
It increases the condensation, in the butt of the 
cigarette, of certain tar products in the smoke— | 
nicotine and other aldehydes. 

As the smoke travels back from the burning 
end of the cigarette, it is cooled by the strands 
of unburned tobacco. By impregnating the to- | 
bacco with a small amount of menthol, the smoke | 
is cooled to a greater degree. This condenses 
more of the irritating aldehydes in the butt of 
the cigarette than is normally the case. Therefore, 
in smoking Spuds, a smaller amount of nicotine 
and other aldehydes is inhaled. 

However, this cooling action of menthol takes 
place in the cigarette only. What little menthol 
passes over in the smoke is a pure gas, and has 
no power to cool. It is freely exhaled, insoluble 
in mucus and saliva, and leaves no deposit. 

We do not claim any medicinal value for Spud 
cigarettes. We advertise Spud simply as a cooler, 
more comfortable smoke. 


SPUD 


MENTHOL-COOLED 


CIGARETTES 


CORK TIP OR PLAIN 
Cc 
FOR 20 


TON-FISHER TOBACCO CO., INC., LOUISVILLE, KY | 
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protect them during their de- 
pendency, may now better be con- 
verted into an annuity to help 
support him and his wife during 
their declining years. 

Nor does the conversion option 
apply only to ordinary life insur- 
ance. Any of the higher-premium 
policies as well (20-payment life, 
endowment, etc.) can be used to 
buy an annuity. 

These are but a few of the pur- 
poses served by the single-premi- 
um, immediate annuity. If it did 
no more than make the uncertain 
certain and assure peace of mind 
where panic might otherwise pre- 
vail, it would merit the consider- 
ation of everyone. 


—_>—_ — 


Gin Marriage 


DOCTORS BALK 
MONTANA LAW 


T used to be that a minister, a 

willing couple, and a ring were 
the only perquisites for a first- 
class wedding. Seldom did a phy- 
sician get tangled in the process, 
except as a groom or guest. 

But times have changed. Today 
more than half the states have 
statutes which bear directly on 
the physical fitness of those about 
to marry. 

In some of these states,* physi- 
cians are as essential to wedlock 


*Notably Alabama, Louisiana, North 
Carolina, North Dakota, Oregon, Texas, 
Wisconsin, and Wyoming. 
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as are ministers and ritual, court 
clerks and licenses. Brides and 
grooms alike must prove their 
freedom from venereal and other 
diseases by producing a certifi- 
cate signed by a licensed physi- 
cian. Provision is made for a fee 
of from three to five dollars, vary- 
ing with the state. 

This year Montana felt its lack 
of a fit-to-wed law. It went the 
limit, therefore, and enacted one 
(effective July 1) which demands 
that a doctor certify every pros- 
pect for a marriage license as be- 
ing entirely free from infectious, 
communicable, and inherent dis- 
eases. Immediately people ceased 
getting married in Montana. No 
physician would issue the type of 
certificate required and run the 
risk of being discredited after- 
ward, when some latent disease, 
not apparent at the time of the 
examination, cropped up again. 
Patients were advised to wed in 
other less stringent states. 

Montana doctors criticized their 
legislature freely for not consult- 
ing the state medical association 
before enacting the “gin marriage 
law.”}+ For a while after it was 
passed it looked as though the 
state would remain weddingless. 

But love found a way. A moth- 
eaten statute was dug up which 
permits contract marriages. Now 
nuptial-minded Montanans mere- 
ly file a joint statement with a 
court clerk, promising that they 
will “love, honor, and obey.” And, 


+Expected to reduce the incidence of 
gin-inspired, hasty nuptials. 
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HEMORRHOIDS? 


An Outstanding Treatment 


THE DIONOL CO. **Serrcitiaicn* YA 
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Il am trying 
of Ad, 


Although I have been in business 
more than thirty years, and although 
the only advertising I have ever done 
has been successful, I want to change 
my advertising. 

This is largely because I think a new 
advertising technique might be refresh- 
ing—to both readers and manufac- 
turers! 

I am for straight-forward selling in 
a quiet, sincere way. I am against 
bunk. My ads may have lacked the 
usual “seohueainadl touch”, but they've 
been, I believe, informative, helpful, 
and backed-up with facts. 


You, Gentlemen, have written 

my "copy" 

I sell Alkalol as an cthical product 
to the Medical, Dental and Nursing 
professions only. Alkalol has served 
your professions for more than thirty 
years, has grown up to a business of 
international proportions. 

I have thousands of unsolicited testi- 
monials in my files from professional 
men and women who have used Alkalol 
for years. I don’t know what finer ad- 
vertising background I could have. Out 
in actual practice, Doctors, Dentists 
and Nurses have found that Alkalol 
helps. It seems to me that this sort of 
professional belief in a product beats 
all other kinds of “selling’’-—especially 
the claims of so many present-day ad- 
vertising “scientists”. 


Alkalol for COLDS 


For head-colds and other irritations 
of the nasal tract, you will find that 
Alkalol cleans and soothes irritations 
thoroughly and pleasantly. Patients like 
it. Here’s the gist of what thousands 
of physicians have written me during 





Send your card for 
FREE SAMPLE 
Today 




















a New Kind 


Doctor 


the last thirty years: “I have had won- 
derful success with Alkalol in treating 
and Preventing head-colds, sore throat, 
etc.’ 


Key to ALKALOL'S Soothing 
Action 


For soothing tired, inflamed eyes, 
Alkalol is widely used by Eye Special- 
ists. Try it in your own eyes. Alkalol 
has such a wonderful soothing and 
healing action on the delicate membrane 
of the eye that it has been used for 
years to clear the eyes of infants after 
silver treatment. 

Doesn’t it stand to reason that if 
Alkalol has been so successful in treat- 
ing such a super-sensitive organ as the 
eye, it must be equally efficacious as a 
douche or spray in coryza, rhinitis, etc. ? 


Send for Free Sample in New 
Eye Dropper Bottle 


I will be glad to send you a new eye 
dropper bottle of Alkalol if you will 
send me your name and address on a 
postcard. If you will try Alkalol in 
your own eyes, it will tell you more 
than 20,000 words of text and ail the 
“claims” I could think of in the next 
two weeks. 

Maybe this sort of advertising won’t 
work. It lacks pressure. But it is just 
exactly what I have tried to make it— 
a simple statement of fact without 
garrulous garnish of any description. 
I would appreciate any comment you 
care to make—but more than anything 
else, of course, I would appreciate your 
business | 


(signed) 


all 
No 


J. P. WHITTERS 


The ALKALOL Company 
141B Washington Street 
Taunton, Mass. 


P.S. Prescribe Alkalol in 8 and 16 
ounce bottles. Your favorite druggist 
will have it. 
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quick as an official stamp can be 
applied to the document, they’re 
man and wife. 

As a result, people are now 
flocking to Montana from neigh- 
boring states and from Canada 


. 
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to get marriage contracts. Dis- 
eased or clean, they may wed free- 
ly. The state that tried to do a 
medical job without medical ad- 
vice is worse off than it has ever 
been. 





Location Survey 


PART 5: PENNSYLVANIA—WISCONSIN 


OLLOWING are 94 additional 

places where the ratio of popu- 
lation to physicians indicates 
enough available practice to sup- 
port one or more extra doctors. 
Readers are cautioned to use this 
information only after digesting 
the explanatory passages which 
accompanied Part I of the survey 
in May MEDICAL ECONOMICS. 


Pennsylvania Population Physicians 


Aliquippa 27,116 17 
Ambridge 20,227 17 
Archbald 9,587 4 
Arnold 10,575 3 


Pennsylvania Population Physicians 
Baden 1,924 1 
Bessemer 2,001 1 
Blawnox 2,186 1 
Brackenridge 6,250 2 
Bridgewater 1,792 None 
Burnham 3,089 None 
Central City 2,107 1 
Clairton 15,291 12 
Coaldale 6,921 6 
Conway 2,014 1 
Cornwall 1,837 None 
Dale 3,364 None 
Donora 13,905 13 
Du Boistown 1,049 None 
East Conemaugh 4,979 None 
East Mauch Chunk 3,739 2 
East Vandergrift 2,441 None 
Ellport 1,009 None 
Ellsworth 2,274 1 








THE B-D BUSHER 


Painless Penetra- 
tion at the right 
depth and angle. 


WITH B-D SHORT TYPE 
INSULIN SYRINGE $3.50 
WITHOUT 


SYRINGE 
$2.50 


AUTOMATIC INJECTOR 


FOR DIABETICS ON INSULIN 
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BECTON, DICKINSON & Co. 
RUTHERFORD, N. J. 
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TREAT THE PATIENT— 
NOT THE DISEASE 
WITH DYNO 





‘ 

SS ICKNESS is never circumscribed. Every part of the body 
suffers. The patient as a whole needs individual care whatever 
the ailment. Such is successful practice by the masters of medi- 
cine. 

The patient’s first need is available vital energy. When food 
is limited, digestion disturbed, utilization impaired, body dex- 
trose may be wanting. Prescribe Dyno to provide the patient 
with quick energy. 

Dyno is pure dextrose, bacteriologically safe, nutritionally 
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at 10c per lb. 
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Company, Dept. E-9, 17 Battery Place, New York City. 
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Evansburg 
Ferndale 
Forest City 
Fountain Hill 
Frackville 
Gilberton 
Heidelberg 
Highspire 
Kulpmont 
Larksville 
Lebanon Inde- 
pendent 
Leetsdale 
Lorain 
Mahoney City 
Marion Heights 
Mayfield 
Midland 
New Eagle 
New Philadelphia 
Northampton 
North Apollo 
North Bellevernon 
North Catasauqua 
North Charleroi 
Oakland 
Paint 
Palo Alto 
Paxtang 
Rankin 
St. Clair 
Sharpsville 
South Coatesville 
Southmont 
South Renovo 
South Waverly 
Spring City 
Springdale 
Suyar Notch 
Summit hill 
Warrior Run 


1,561 
2,742 
6,209 
4,568 
8,034 
4,227 
2,130 
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Population Physicians 


None 
None 
3 
None 
6 
2 
None 
1 
3 
None 


None 
1 
None 

12 
None 

2 

5 
None 
None 

7 
None 
None 
None 
None 
None 
None 
None 
None 
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None 
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Pennsylvania 
West Kittanning 
West Leechburg 
West Telford 
Wilson 

Rhode Island 
Woonsocket 

Tennessee 
East Ridge 
South Fulton 

Texas 
Alamo Heights 
Donna 
East Mayfield 
Highland Park 
Panhandle 
Pelley 
Port Arthur 
Pyote 
South Groveton 
University Park 
West University 

Place 
Wink 

Utah 
Eureka 
Grantsville 
Monroe 
Providence 
Santaquin 

Washington 
Anacortes 
Raymond 

West Virginia 
Dunbar 
Ranson 
Ridgeley 

Wisconsin 
Oconto 
Two Rivers 





1,005 
1,044 
1,252 
8,265 


49,376 


3,874 
4,103 
1,179 
8,422 
2,035 
3,452 
50,902 
1,097 
1,008 
4,200 


1,322 
3,963 


3,041 
1,201 
1,247 
1,088 
1,115 


6,584 
3,828 
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5,030 
10,083 
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None 
None 
None 
None 


None 
None 
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3 
None 
None 
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None 
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“A lot of over-emphasis and imagination," 


CURED by CLINICS 


some will say. 


Yet isn't it indicative of what state medicine might bring? 
AS TOLD TO EDNA B. MANN BY C. W. W. 


S a social worker, I had urged 

many of my “clients” to seek 
treatment at the public hospitals. 
Their stubbornness in refusing to 
take advantage of what modern 
science has to offer irritated me 
to the point of exasperation. 

How could they be so foolish as 
to prefer their own unclean, 
crowded, restless homes to the 
orderly quiet of a perfectly ap- 
pointed institution ? 

Last month I got sick. The 
month before I had lost my posi- 
tion. Six months before that my 
husband had been “rationalized” 
out of his newspaper job. 

I tried to ignore my own sick- 
ness but recurring attacks of par- 
alyzing pain forced me to follow 
my own advice of previous years. 
1 selected a hospital with a well- 
known staff and up-to-date equip- 
ment. 

* 


I came at 12:30, before the doc- 
tors arrive for. the afternoon clin- 
ic. I sat to wait my turn and 
was still on my bench two hours 
later. 

I looked at the people sitting 
with me—comrades in a sense I 
had never felt as a social worker. 
The huge room was jammed. All 
about me were greyish white 
walls, greyish white faces. 

I grew more and more irritated 
as I sat waiting, and walked to 
the desk several times only to be 
ordered to “sit down,” without 
further illumination. 

I wondered if the people around 





me felt as exasperated as I did— 
as I always do—at waiting. I 
took a look at them and they did 
not seem to mind. In fact they 
did not seem to mind anything. 
They looked beaten, dulled. 

“Doesn’t waiting get you rest- 
less?” I said to the woman next 
to me. 

“I’m used to coming to clinics,” 
she answered. “You'll get used 
to it too. I have to bring this kid 
along besides, because I have no 
one to leave him with’—and she 
stuck the baby’s finger in his 
mouth to keep him from crying. 

Finally my name was bawled 
out and a clerk pointed vaguely 
to an alcove. There sat another 
clerk who put me through several 
sheets of routine questions, made 
out several aifferent colored cards, 
and didn’t raise her voice or eyes 
towards me during the whole pro- 
ceeding. 

She droned out that I should go 
to the second floor medical de- 
partment for a diagnosis. There I 
joined dozens of fellow waiters 
on a bench in the huge reception 
hall and sat for another two 
hours. 

Suddenly a nurse stuck a ther- 
mometer between my lips, took 
my pulse, and wrote notations on 
another card. Silently she mo- 
tioned me and other automata to 
be weighed. All this was listed 
on cards. Not a word or human 
touch in the process. 

Sitting at a desk on the ‘far 
side of the room was a woman 
secretary, who surveyed the dregs 
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of humanity before her with He wrote busily, covering a half 
sneering distaste. sheet of large paper with cramped 
A colored woman, who had just writing, aping the typical illegi- 
come out of a doctor’s office ad- bility of more seasoned doctors. 
joining this reception room, ap- In crossing a very professional 
proached the secretary to make T with crisp decisiveness the pen 
an appointment for her next visit. stuck, spitting ink in his face and 
“Tuesday next week, same _ over the paper. Without a mo- 
time,” snapped the secretary. ment’s hesitation, he tore up the 
The woman stood there a mo-_ sheet and crumpled it in the waste 
ment, shifting uneasily. “Can’t I basket. 
come any other time? I have a “Where are your pains,” he be- 
job afternoons and every cent gan afresh, and started all over 
counts. I have to support my again on another sheet of paper. 
children. If I lose an afternoon It was almost as if I had never 
I may be fired because my madam __ spoken. 
gets very angry.” He then started on my family 3 
“Certainly not. We’re not in- history and got two thirds 
terested in your affairs. Youcome through, when suddenly he 
here when you’re told. That’s stopped and tore it all up again. 





enough—that’s enough,” she cut “What’s the matter?” I asked, 
off further pleading, ‘Tuesday.’ scarcely believing my eyes. 

My name was called next. She “The sequence was wrong,” he 
motioned me to a small examina- explained professionally. “The 


tion room. It was then 4:00 P.M. family history should come first 
A medical student sat at a table and then the symptoms.” 


shuffling papers and told me to be As I sat trembling with exas- 
seated. I looked around for a_ peration and rage at this time- 
doctor. consuming buffoonery, he went 


“Where are your pains?” this right through every last particu- 
prize for four hours of waiting lar of the history. “Do you take 
asked me. narcotics?” “No.” “Do you take 

I told him with all the calmness cocaine?” “Do you take mor- 
I could summon. I told him of my phine?” “Heroin?” 
three attacks; described in detail .. I went through a list to let 
the various symptoms, the sever- him know what diseases I had 
ity and special features of each. ever had. He wrote each one down 
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ANSWER TO THE FIRST CRY 


The first human cry in the wilderness was to summon aid for 
the relief of pain. Today, the first mission of medicine is still to 
relieve suffering. It must precede cure of the disease causing it. 


In the service of pain relief, PERALGA has a commendable 


record. It alleviates pain and its nervous manifestations with 


desirable promptness. 





Peralga obviates habit formation because it is not narcotic. 
Neither is’ it depressing in its effect: the patient can con- 
tinue at his occupation after taking Peralga. That is why it is 
specially suitable for the relief of recurrent painful conditions 
such as headache, migraine, neuralgia, dysmenorrhea. 


Peralga is a fused combination of amidopyrine and barbital. 
It is supplied in tablets, in boxes of 6, 12, 50, 100 and 500. 
The tablets are packed in sanitape. The dose is one or two 
tablets with water. Trial quantity to physicians on request! 








SCHERING & GLATZ, INC., 113 WEST 18th STREET, NEW YORK CITY 














66 


in unabbreviated longhand, cov- 
ering pages. 

Then he rattled off a companion 
list: “You did not have tubercu- 
losis,” and wrote down “No tuber- 
culosis.” “You did not have syphil- 
is.” “You did not have smallpox.” 
Again each statement was writ- 
ten out fully—not an abbrevia- 
tion or a ditto—while the time 
dragged on. 

He finally blotted the last of 
four huge sheets of paper and 
bore himself and his treasure out 
of the room. 

The door opened and a nurse 
entered. She glared at me. “Take 
off your clothes,” she shrilled. 

I took off my coat. She stood 
there watching. “Get on. Hurry 
up,” she snapped as if I were 
completely devoid of human feel- 


ing. 

Finally—quarter of five—the 
doctor came into the room. Non- 
chalantly he examined me, took 
my blood pressure, looked at my 
teeth, eyes, throat, and pressed 
my abdomen. 

“This is some obscure disorder 
which I can’t just locate,” he de- 
clared. “The next time you are 
in an attack, jump into a taxi and 
come up. That’s about the only 
way we can get anywhere.” 

I suggested that my pain might 
have a gynecological source, and 
the doctor agreed there was no 
harm investigating this possibili- 
ty. He arranged an appointment 
for the following Wednesday, and 
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with casual good nature dismissed 
me at 5:30. 
It was the most disheartening 


day’s work I had ever put through. 
Handed along like a defective 
cog! 


I never wanted to see the place 
again. Tears of humiliation, re- 
sentment, and anger burned in 
my eyes; and for the first time 
since the depression had hit us, I 
was demoralized to the extent of 
blaming my husband that I had 
had to go through such indignity. 

Hearing myself reproaching him 
bitterly and unfairly shamed me 
into a deeper awareness of what 
this clinic experience was doing 
to me. People have said to me 
“You are sensitive. Those dulled 
creatures who attend clinics don’t 


care. They are different.” Well, 
if they are, they weren’t born 
that way. 


On Wednesday, notwithstand- 
ing, I returned to the clinic. 
After the same time wasted in 
waiting, I was finally admitted to 
the gynecological service and ‘a- 
stalled in a little locker with or- 
ders to remove my clothes. 

A fat comely “lady” was stand- 
ing before me pulling off a pair 
of green beribboned pants. Stained 
corsets, discolored underwear, a 
confusion of inner and outer gar- 
ments bore strong testimony to 
the many who had preceded us. 
The place smelt fetid, perspiring, 
close. There were no windows in 
these dressing rooms; and outside 
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That Eskay’s Neuro Phosphates is of real value as a tonic in a 
wide range of clinical symptoms is shown by the following table 
compiled from a recent study of 34 cases: 
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in the waiting room the windows 
were all shut. 

With my stockings sloshing 
around my ankles and a white 
gown over the rest of me, I sat 
on a stool in a line outside the 
dressing room, again waiting to 
be called. 

I felt sick with that sinking 
feeling which so often presages a 
visit to the doctor. 

The women on their little chairs 
in two rows faced each other with 
a tenseness and anxiety I had not 
observed in any other department 
of the clinic. 

There is something so specially 
intimate and distressing about a 
gynecological examination that a 
sympathetic approach and an at- 
mosphere of some delicacy and 
personal consideration are almost 
essential. 

After every group of six pa- 
tients, the line was broken by 
small tables at which a series of 
young-looking medicos took his- 
tories—the personal intimacies 
involved in gynecological prob- 
lems—directly in front of the as- 
sembled group. 

The woman next to me, a moth- 
erly looking Nordic scrubwoman, 
as I could easily hear, seemed 
overburdened with a longing to 
tell about her worries and pains. 
Anyone with the slightest inter- 
est in her as a person, would have 
allowed her to relieve her mind 
with the articulateness she was 
striving so hard to achieve—but 
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she was cut short at every at- 
tempt with “That doesn’t matter. 
That has nothing to do with it.” 

I was outraged at this disre- 
gard of private decencies. 

But the seminar methods used 
were only a fitting preparation 
for the next step. 

A young nurse took me and my 
history into the examining room. 
There on one of the two tables in 
the small room lay my fat friend 
from the dressing locker. I had to 
Squeeze past her and her examin- 
ing physician to lie down on the 
next table. 

A doctor was perusing my his- 
tory while the nurse draped me 
to his liking. It struck me that it 
would have been much more sat- 
isfactory—to me at least—if I 
could have told this doctor direct 
the nature of my complaints, in- 
stead of having him rely on the 
temperamental student’s third 
edition as given the week before 
in the medical service. 

“My God,” the doctor next to 
me suddenly shouted, “Come over 
here, Drake. Put that history 
down. This woman has a tumor 
which reaches all the way up to 
her navel.” 

The woman moaned. 

Drake sauntered over to ob- 
serve the beautiful tumor. Its dis- 
coverer turned to the patient, 
fairly fluffing his feathers with 
pride, and asked “How long have 
you been coming to this clinic? 
What—five months? How could 
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they have missed it? What doc- 
tor has been seeing you?” 

Very meek and scared, she mur- 
mured, “You.” 

Drake with a slight smile, but 
surprisingly little astonishment, I 
thought, returned te the history 
of my case. The patient continued 
to groan. 

Without even looking at me or 
addressing a single word of ques- 
tion or reassurance, he jabbed his 
way through a digital examina- 
tion. The suddenness of his 
thrust made me wince and con- 
tract with pain. “Relax,” he yelled 
at me. 

My voice sounded to me as piti- 
ful and cowed as my fellow pa- 
tient’s just had. “I’m trying to 
relax. I really am trying to re- 
lax,” I kept repeating in a dirge 
of weakness and pain. 

“Get off the table,” he eventu- 
ally ordered. “Go back to your 
doctor in the medical service and 
tell him there’s nothing the mat- 
ter with you.” 
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In the dressing room I found 
my companion weeping as _ she 
had been afraid to do before the 
doctor. 

“To think I have been coming 
here five months, twice a week, 
and now they find out I have a 
tumor and have to be operated 
n ’ 


The brutality with which the 
diagnosis had been bandied across 
the room without any regard for 
the sufferer seemed such an un- 
necessary cruelty. 

This gynecological service is 
like a ghastly joke when you think 
of these same doctors in their 
private practices. Patience, gra- 
ciousness, respect, willingness to 
listen to symptoms and com- 
plaints, to soothe and encourage, 
to examine with all gentleness 
and delicacy—this is what private 
patients get. 

Having gone through so much 
with no results, and knowing that 
something definite was the mat- 
ter, I determined, against all my 
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impulses, to return the following 
week. 

But the week was not up when 
I was stricken with one of my 
acute attacks; and, doubled over 
with pain, I rushed post haste to 
the doctor who had advised me 
that the best hope of a diagnosis 
was during an attack. 

Card in hand, I pushed my way 
through the clinic crowds to the 
medical department. There I sat 
almost unconscious with pain for 
two hours before any one, except 
the many friendly and kindly fel- 
low patients, paid the slightest 
attention. A nurse called and 
then led me to an examining 
room, where I was helped to a 
prone position on a table. 

My acute pain made me super- 
sensitive to everything that was 
going on—a young doctor poking 
around in baffled fashion, his call- 
ing the clinic chief and both dis- 
cussing directly before me the 
varied possibilities: tubercular 
spleen, tumor, acute appendicitis, 
peritonitis. 

They decided that I was to stay 
overnight for observation. Now 
that my pain was beginning to 
subside, a wheel chair was rolled 
up for me and I next found my- 
self in the overnight ward. 

This room contained fifteen 
beds, partially separated by glass 
partitions so that one nurse could 
take care of it all. As I was 
wheeled past the first beds, I 
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heard moans from the other end 
of the room of a woman coming 
out of ether. Tomorrow she 
would go home, but today she had 
had her tonsils removed. 

Every sound in any part of the 
room was for public consumption. 
Paper crackling, belching, moan- 
ing, crying, praying-—no expres- 
sion, physiological or emotional, 
could achieve a vestige of decent 
privacy. 

I undressed and climbed be- 
tween the sheets, shrinking into 
myself, seeking vainly fcr a ref- 
uge where my person and person- 
ality would not be stripped so 
wantonly before all. 

The meagreness of the blank- 
ets took my mind off introspec- 
tion. I lay shivering with ner- 
vousness and cold, when a nurse 
approached to give a specially or- 
dered enema. All this pitilessly 
exposed, with doctors passing the 
foot of the bed—casually, it is 
true—with no more feeling than 
if one were putting gasoline into 
an engine. 

Miserable, humiliated, I tried 
to take the experience without 
comment. I realized that the 
others were exposed to similar in- 
decencies and worse pain. The 
woman next to me, during my 
minor ordeal, was undergoing a 
spinal puncture. Between screams, 
she apologized. 

Soon after my arrival in this 
ward there was a rattling of 
dishes, and supper was delivered. 
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Dishes? A cup—thick white 
crockery, shaving-mug type, with 
no saucer, placed directly on the 
aluminum tray in its own little 
pool of luke warm tea. The tea 
smelt like an infusion of hay and 
tasted accordingly, but I drank it 
after trying the rest of the meal. 
A clump of cold spaghetti coiled 
on a dish kept company with a 
thick slice of buttered bread and 
a green earthenware cup of the 
vilest looking mucoid substance 
for dessert. 

Above my bed hung a bell cord. 
I thought twice before I rang 
once—for another cover or bath- 
robe. I rang at intervals through- 
out the night for that and other 
more imperious needs, but there 
was absolutely no answer. 

Finally I got out of bed, though 
the doctor had left strict orders 
not to. I made my way to the 
nurse at the end of the room and 
asked her for a bathrobe. She 
answered that I shouldn’t get up, 
but said she would bring me one. 
I told her I had rung without an- 
swer, and she nodded to me to 
get along. 

On the way back, the floor 
nurse stopped me with a loud 
“Get back to bed. You shouldn’t 
be up.” I said nothing—what was 
the use?—but crawled back to 
bed. At eleven o’clock the next 
morning, just before I was 
wheeled into the X-ray room, I 
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got a bathrobe. The whole night 
through I had shivered; and I 
marvel to this day that I didn’t 
come out of the overnight ward 
sicker than I entered. 


Through the night as I lay 
wide awake, I began to identify 
from the confused welter of cries 
and moans, sobs, coughs, and 
spitting, which belonged to which 
sufferers. Each time the tonsil 
patient gagged and her expecto- 
rated clot hit the enamel bowl, I 
knew it. Each time the Negro girl 
turned in her bed and sobbed at 
the agony of a gland newly 
opened, I knew it. Above and 
through all, the shrieking and be- 
seeching to “Mother of Mary, St. 
Anne, help me, help me in my 
sufferings” from a woman with a 
vicious neck infection. 

St. Anne, Jesus ana all the 
higher and lower saints were 
called in vain. Her pains never 
let up, though a nurse throug’.out 
the dark hours of suffering 
walked back and forth with hot 
and cold applications, and several 
times summoned the doctor. I 
heard them discuss her high fever 
and infectious condition. What, I 
wondered, was this acute infec- 
tious case doing in an overnight 
observation and rest ward? 

It struck me that the reason 
for my being in that ward was 
apparently a complete secret from 
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the medical staff. I was sent for 
observation the better to diagnose 
my attacks. Most are sent for 
rest and appropriate treatment, 
which presumably they can not 
get at home. As for me, none ob- 
served me but myself. 

And rest—nobody in the best 
of health, exhausted from a day 
of strenuous exercise, could pos- 
sibly have slept a wink. 

In case, by mischance, a pa- 
tient might have dozed, the light 
would at regular intervals flood 
the room while doctors consulted 
audibly and hot and cold poultices 
were rushed to the patient with 
the infection. Instead of having 
a separate shaded light for each 
cubicle which could be used when 
needed, without disturbing the 
whole room, the lights were at- 
tached to a single switch and 
worked on an all-or-none princi- 
ple. 

After the longest night of my 
life, with my heart sick from the 
suffering on all sides of me, with 
my brain dizzy from the moans 
of others and the bitter questions 
throbbing in my head, I greeted 
the new day with a thermometer 
stuck routinely in my mouth. 
That was the first attention I re- 
ceived in twelve hours and the 
last until the doctor visited my 
bed and suggested that an X-ray 
might show something. 


After being fluoroscoped and 
X-rayed, I was rolled back and 
put to bed to await the develop- 
ment of the X-ray ‘plates. 

In about an hour and a half an 
interne came to my bedside, pad 
in hand, to dismiss me and to 
make an appointment for further 
examination on the following 
Wednesday. My gall bladder, he 
explained, looked suspicious in 
the X-ray picture; and I was to 
report to him for further diag- 
nosis and examination. 

“If I ever get out of this place 
alive, I’ll stay out,” I thought. 
Apparently I was cured. A 
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nurse told me to get dressed and 
go home, and that the fee for this 
overnight service was $2.50. 
For $2.50 I could have had a 
private room and bath and blank- 
ets at a hotel, but then I wouldn’t 
have been under observation. 


Somehow I remained acquies- 
cent, cowed, humble, almost apol- 
ogetic while in the atmosphere 
of the ward. But once outside on 
the street, something happened. 
My trampled spirits revived. I 
felt myself a person again. I 
knew with a deep certainty that 
I would rather die than return to 
that atmosphere; for it kills 
something in a human being 
which gives life its meaning. 

But what, I keep thinking, if 
I had had to remain longer—what 
if I were to return again and 
again to the clinic like those other 
dulled souls I had encountered— 
at first with repulsion, later with 
pity, and now with apprehension. 

Then and there I decided to 
seek a private physician, to get 
the money—on credit—somehow. 
And this decision was a libera- 
tion. 

The chapter closes with my do- 
ing just this. I chose a well 
known specialist connected with 
this very institution. With every 
courtesy, I was welcomed into his 
beautifully equipped office; and 
my symptoms were elicited and 
noted with gratifying attention 
and interest. This doctor, with 
the help of the X-rays to which 
he had access, and one examina- 
tion, skilfully and considerately 
performed, made a diagnosis and 
decided to operate immediately. 

When I was convalescing, “my” 
doctor showed me a letter he had 
just received from the chief of 
the clinic. This is how it ended: 

“After a restful night, without 
the aid of opiates, the patient 
was dismissed. No diagnosis was 
made, but an appointment was 
given for Wednesday. Why did 
the patient not return?” 
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Diploma Mill 
Revival 
NEGRO "DOCTOR" HELD 


\ iene years ago revelations of a 
chain of fake diploma mills 
rocked the medical world and 
shocked state governments into 
action. Medical “degrees” cost 
from $15 up, and diplomas at 
$100 went to hundreds of ambi- 
tious bartenders, hodcarriers, and 
window-washers. 

Oriental University, of Wash- 
ington, D. C., the St. Louis Col- 
lege of Physicians and Surgeons, 
and the Kansas City College of 
Medicine and Surgery were the 
offending institutions. All are 
now defunct, their charters re- 
voked. The president and dean 
of Oriental, “Bishop-Doctor” Hel- 
muth P. Holler, was convicted of 
conspiring to use the mails to de- 
fraud, and jailed for two years. 

Apparently cash was the only 
prerequisite for a diploma. Bar- 
bers, carpenters, plumbers, and 
traffic cops received their sheep- 
skins at Oriental University, 
each paying an average of $55. 
“Dissertations” sent by mail, 
with no studying required, 
brought degrees in medicine, sur- 
gery, fish culture, typewriting, 


MEDICAL ECONOMICS 


Roman poets, bee culture, domes- 
tic relations, and the Balkan 
question. Other courses’ were 
pomology, morphology, hero wor- 
ship, paperhanging, and love and 
marriage. Officers of instruction 
in phrenology, mechanotherapy, 
and mandolin playing had the 
status of departmental heads. 
Students were graduated with 
uniformly high marks. Gas meter 
inspectors were given 95 in ex- 
aminations in algebra, zoology, 
and medieval history, after at- 
tending the courses at a distance 
of several hundred miles. No re- 
cords are available to show how 
recipients of degrees in medicine 
fared when they presented their 
diplomas to local and state medi- 
cal boards for approval. The 
supposition is that most of them 
did not even try. Of forty gradu- 
ates listed as residing in New 
York City, for example, not one 
was found to be practicing medi- 


cine, although the “doctors” 
guarded their certificates jealous- 
ly. 


President Holler, it was testi- 
fied, made $17,000 in one year. 

An associate in the diploma 
mill chain, Dr. Robert Adcox, of 
St. Louis, killed himself four 
years ago. He had been convict- 
ed for selling a fake chiropractic 
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diploma, and had turned state’s 
evidence at the trial of Holler. 

Adcox’s ways were devious. He 
selected medical schools of ques- 
tionable reputation, took agen- 
cies for various colleges, and sent 
his own agents through the coun- 
try and even to Europe. His 
method was to arrange through 
| the deans of disreputable schools 
| for the issuance of diplomas with- 
|}out matriculation. His use of 
| bribery was extensive, leading 
'from medical school officials to 
state and city medical boards. 
Hundreds of his graduates were 
found in New York and New 
Jersey before Federal and state 
authorities caught up with them. 
More than 200 were found in 
Connecticut alone. Their degrees 
all came from Adcox, who in 
turn had purchased them from 
his chain of schools, estimated at 
fifteen to twenty, operating from 
ocean to ocean. 

Although the diploma mill 
racket has remained quiescent 
since Holler, Adcox, and its other 
high priests were incarcerated, 
outbreaks of a local nature do 
take place from time to time. One 
of these made interesting chit- 
chat for Eastern physicians last 
month, when they learned that 
at least 55 spurious diplomas had 
been distributed to as many 
equally spurious physicians. Af- 
ter George L. Oxley, New York 
negro, had pleaded guilty of il- 
legal use of the term “doctor,” 
he refused to tell what he had 
done with 55 blank diplomas or- 
dered from the Martin Diploma 
Company, of Boston. Three for 
medicine and another for osteo- 
pathy hung on his office wall. 
One was an authentic duplicate 
of a sheepskin awarded to “G. 
Leonard Oxley.” Thus far the 
Attorney General has had no suc- 








cess in tracking down the others. 
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Veterans to 
Clean House 
MOVE LED BY A.V.A. 


HE American Veterans Asso- 

ciation has begun an offensive 
the objective of which is to revise 
existing legislation and to take 
the old-soldier question out of 
politics. Its legislative committee 
sets forth three principles as fol- 
lows: 

1. Rewrite the veteran laws en 
masse to restrict war service bene- 
fits to the kin of those killed, to 
those suffering from disease or 
disability sustained while actual- 
ly in service, to those below a 
certain income level; and to pre- 
vent benefits of any sort to men 
who come out of a war intact. 

2. Establish a “supreme court 
of veterans affairs” which is to 
be non-partisan. Members are to 
be appointed by the President for 
long terms, subject to removal 
only after proved misconduct. 

3. Interpret and administer all 
new legislation on the basis that, 
in the case of disputed claims, 
veterans or their dependents are 
to receive the benefit of the doubt 
provided that the exposure to 
hazards upon which a claim is 
based can be proved. 

The evils which the committee 
hopes to see corrected by a con- 
stitutional amendment are: the 
granting of benefits because of 
political pull, the neglect of de- 
serving veterans, unequal treat- 
ment of survivors of different 
wars and different classes of vet- 
erans of the same war. 

“A recognized long-time plan,’ 
assumes the committee, “ ... will 
stop the... liberalizing of veter- 
an laws which . .. will cause a 
public revolt against costs.” 


, 
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NOT MERELY GOOD 
BUT THE BEST ... 


Loraga, Plain, is not merely a good emul- 
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the best emulsion that the modern art 
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* Pulling the Same Oar 


Better collections are reported 
in store for physicians who use 
the facilities of the Berkeley 
(Calif.) General Hospital. When- 
ever a patient decides, instead of 
paying cash, to sign the hospital’s 
deferred-payment contract, the 
physician may have his fee in- 
cluded in the agreement. 

The weight of a written con- 
tract, supplemented by the insti- 
tution’s rigid collection follow-up 
system, is expected to bring con- 
crete returns. The arrangement, 
optional to doctors, is not men- 
tioned to the patient unless his 
medical attendant wishes it. 

The Berkeley move dovetails 
nicely with the attitude of the 
American Hospital Association, 
which declared in a recent pamph- 
let: “Cooperation with the medi- 
cal profession. .is an essential ob- 
ligation of good hospital manage- 
ment.” 


* Come and See 

For more than a. year Washing- 
ton’s Medical Economic Security 
Project has been in successful 
eperation. It has provided medi- 
cal care for the national capital’s 
poor and fees,for its doctors 
(April and June MEDICAL Eco- 
NOMICS, pages 20 and 66, respec- 
tively). 

Anxious to cooperate with 
others, the Central Admitting 
Bureau, core of the system, has 





issued a special invitation. Believ- 
ing that first-hand observation is 
necessary to a thorough under- 
standing of its set-up, the bureau 
will welcome any official repre- 
sentative of any group contem- 
plating a similar project. The 
visitor may stay for two weeks. 
During this time he will be 
trained in the system’s mode of 
operation. In fact, he will be ex- 
pected to go to work in the bu- 
reau. 

Ross Garrett, the project’s co- 
ordinator, Eighth and Eye 
Streets, wants to hear from any 
who are interested. 


* Walpole’s “Cure” 

“There, sir. Try some of it, 
sir,’ said Hugh Walpole’s valet 
in effect recently, confronting his 
master with a mysterious bottle. 
“Thought this might banish that 
arthritis you got last December.” 

The British author eyed the 
patent medicine. Would it help? 
He had gone to a hospital and had 
all his teeth pulled because doc- 
tors thought it might relieve him 
of the crippling disease. But so 
far, no improvement. Ready to 
try anything as a last resort, 
Walpole swallowed a dose. Soon 
he began to feel better. The man 
of letters, one of England’s in- 
telligentsia, proceeded to write a 
testimonial for the makers of the 
patent remedy. 

“Just why Mr. Walpole should 
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HuGH WALPOLE 
Sacrificed his teeth. 


give credit for his cure to a bottle 
of quack medicine instead of to 
the antecedent treatment. .is hard 
to comprehend,” wrote C. W. Lieb, 
M.D., last month to New York’s 
World Telegram. 


* War on Apes 

To tread in the steps of another 
is often to tread on his toes. 
Those who fabricate imitations 
of known drug and pharmaceuti- 
cal products are finding ‘his out. 

The fact that sales of counter- 
feit goods have been steadily in- 


MEDICAL ECONOMICS 


creasing has finally led manufac- 
turers of standard physicians’ 
supply products to rebel. Backed 
by the weight of high court de- 
cisions, a number have joined 
forces in a drive intended to as- 
sure protection of themselves, the 
medical profession, and the pub- 
lic. With every means at their 
disposal, they propose to sweep 
product imitations from the mar- 
ket. 

The case of Drug Products 
Company, Inc., Long Island City, 
New York, is to the point. Last 
month this concern made known 
the news that it had instituted 
suit against the Bellevue Labora- 
tories, Inc., distributors of Lake- 
side Laboratories products, for 
infringement of its patent cover- 
ing the process for manufactur- 
ing Colloidal Sulphur Isotonice. 
Further suits will be filed against 
imitators as they become known, 
the company’s president declared. 

Shortly beforehand, Thomas 
Leeming & Company, Inc., of 
New York, was likewise stimu- 
lated to continue the war against 
offenders, when the state supreme 
court awarded it a judgment 
against the American Pharma- 
ceutical Company, Inc., restrain- 
ing the latter from applying the 
name, “Baume Analgesique,” to 
a product it had been distribut- 
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ing. Said the justice, in rendering 
his decision: “...The defendants’ 
motive..was not legitimate or 
honest. The manifest design was 
to feed upon the reputation, the 
goodwill, and the advertising of 
the plaintiffs...” 


* PW A Loans for Hospitals 

Up to August 12, $48,407,157 
was allotted by the Public Works 
Administration for units classi- 
fied as “hospitals and other insti- 
tutions.” The PWA millions are 
shared among 255 projects. Of 
these, 77 are federal. To them 
goes $12,995,793. That leaves 
$35,411,364 granted to non-feder- 
ai works. 

PWA has informed MEDICAL 
ECONOMICS how the last figure 
can be increased: 

“Where a hospital is a public 
institution, run by a public body 
such as a city, county, or state, 
the Public Works Administration 
may make a grant of 45% of the 
cost of the proposed construction, 
with the grantee securing the re- 
maining 55% of the cost either 
through a 4% loan from the Pub- 
lic Works Administration or from 
some other source. In the case 
of a loan from the Public Works 
Administration, reasonable secur- 
ity is required, preferably in the 
form of revenue bonds. 
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“In the case of a private hos- 
pital, a loan only may be made. 
Further, a loan may be made only 
to hospitals which normally re- 
ceive support from public funds, 
as, for example, provision out of 
public funds for free beds for 
charity patients. Loans to such 
hospitals carry interest at the 
rate of 4%, and adequate secur- 
ity is required.” 


* U. S. Finance Company 

“. . Opportunity to spread the 
costs of medical and dental care 
over a period of three years by 
means of government loans ad- 
ministered and repayable on the 
same basis that home improve- 
ments loans are handled, would 
undoubtedly be welcomed by many 
heads of families to whom the 
burden of paying for health ser- 
vice seems at times insuperable. 
... This is a subject well deserv- 
ing of serious study.” 

The foregoing is an excerpt 
from a recent letter to the Bosto) 
Transcript, signed by Dr. L. J. 
Obrey. 

On January 17 of this year, 
Senator A. Harry Moore (New 
Jersey) introduced a bill embody- 
ing Dr. Obrey’s ideas precisely. 
If passed, it would have released 
500,000,000 government dollars to 
be borrowed by purse-pinched cit- 
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SAMPLES 
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TABLETS 


OXIPHEN 


Oxiphen Tablets are particularly 
useful in habitual constipation be- 
cause they produce gentle, yet ef- 
fective laxative action throughout 
the intestinal tract, stimulating 
activity of both the secretory or- 
gans and the intestinal muscula- 
ture. They may be used over ex- 
tended periods without losing their 


Effective LAXATIVE 
MEDICATION 





effect, and without an increase in 
dosage and, as normal function is 
re-established, the dosage may be 
gradually withdrawn without a 
return of the condition. The for- 
mula contains no toxic drugs, and 
does not produce the “cathartic 
habit”. 


The Oxiphen formula combines the hepatic stimulant and chologogue 
action of the bile salts (“the only reliable chologogue known’’—Cushny ) 
with the tonic laxative effect of cascara, the simple laxative action of 
phenolphthalein and the stimulant action of aloin on the colon. Kindly 
use the coupon for literature and clinical sample. 


PITMAN-MOORE COMPANY 


Indianapolis 


PITMAN-MOORE COMPANY, Indianapolis ME 9-35 


You may send me a sample of Oxiphen Tablets for clinical use. 
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which melts quickly at body tempera- 
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tact with the tissues. 
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Packages of 12 in a box are 


In treating such conditions 
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Samples free to physicians upon re- 
quest. The Norwich Pharmacal Com- 
pany, Box M.E. 9, Norwich, N. Y. 
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izens in need of medical or den- 
tal care. Analysis revealed the 
hazards of such a bill (February 
MEDICAL ECONOMICS, page 42). 
It went no further than introduc- 
tion. 


* Can They Take It? 

Dr. Bert W. Caldwell, report- 
ing for the August 10 issue of 
the Saturday Evening Post, re- 
veals figures that clearly demon- 
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BERT W. CALDWELL, M.D. 
Reports 45° jump in charity 


work. 


strate the emergency confronting 
the nation’s voluntary hospitals. 
Citing the fact that New York 
City institutions are in the red 
to the extent of $20,000,000, the 
doctor warns that others all over 
the country are in equally bad or 
worse financial condition. As a 
result. 388 have closed their doors 
during the past five years, 103 of 
them in 1934 alone. 
Additional bad news 
1931-1934: 
Income from patients was 
cut more than 30%. 
Free service jumped from 


during 
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| Ln Chron Cholecystitis 


not too far advanced, one measure 
that stimulates the secretion of bile, 
accomplishing relief in the majority 
of cases is the application of 


BILE SALTS THERAPY* 


Excellent results in the stimulation of the bile 
producing cells of the liver, increasing the flow 
of bile and increasing peristalsis have been ob- 
tained by the medical profession for nearly a 
quarter of a century with 


TAUROCOL 


(TOROCOL) BILE SALTS 
TAUROCOL is a combination of bile salts, 
extracts of cascara sagrada, phenolphthalein and 
aromatics. 
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membranes, particularly 


*Based on an article, “The 
Etiology and Treatment of 
Chronic Cholecystitis,” by 
G. H. Cassity, M.D., Shreve- 
port, La., appearing in the 
June, 1935 issue of Tri-State 
Medical Journal. 
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ponie PERLES of Sandalwood Compound—for inflammation of mucous 


of the urinary tract—another Plessner be 
THE PAUL PLESSNER CO., M.E. 9-35 
3538 Brooklyn Ave., Detroit, Mich. 


Please send samples and information on 
TAUROCOL. 
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15% to almost 60%. 

Gifts and contributions 
were smaller by 78%. 

Only one tenth of the over- 
head was met out of endow- 
ments and contributions. 

As a result, most voluntary 
hospitals are operating at a 
40% loss. 

Dr. Caldwell is executive sec- 
retary of the American Hospital 
Association. 


* High Tide 

The profession has been 
cheered by a recent omen of im- 
proved collections. U. S. popula- 
tion is in the money again, re- 
ports the National Association of 
Mutual Savings Banks. During 
the first half of this year, John Q. 
Public deposited almost ten bil- 
lions. The total is a mere $160,- 
000,000 short of the all-time rec- 
ord peaked during the six months 
previous to January 1, 1982. 
Furthermore, in the 119 years of 
their existence, the banks have 
rever had as many depositors on 
their books as at present. 


* Laymen Learn 

Organized medicine has shown 
that it can very readily hammer 
brass tacks with laymen. A num- 
ber of societies lately have insti- 
tuted plans to apprise patients of 
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the dangers of compulsory health 
insurance. 

One medical body in the East 
has distributed four-page leaflets 
for its members to leave in their 
waiting-rooms. Although aimed 
against a state health insurance 
bill, the leaflet brings patients 
face to face with reasons against 
similar projects of national scope. 
“Tf you value your health,” warns 
the brochure, “write to your rep- 
resentative, to your senator . 
protesting emphatically against 
this measure.” 

Another society sponsored a 
series of lectures not long ago for 
its members. Those who attended 
learned the evils of compulsory 
health insurance from A to Z. As 
a result they are now prepared to 
lead their patients to a proper 
ecncept of the issue. 


* Restoration 


A number of $130 checks were 
mailed recently by the city gov- 
ernment of St. Louis. They went 
to grateful physicians who, in 
June, 1934, had finished their 
work as internes in hospitals 
maintained by the city. 

The posting of these checks 
revived an old St. Louis custom. 
Since 1917, city hospital internes 
kad been receiving $180 worth of 
bonus upon satisfactory comple- 
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A new all metal umbilical cord clamp. 


Reliable as an artery forcep. 


dependable and easily applied with 


one hand to any size cord. Proven in practice. 
Supports the navel perfectly. Descriptive litera- 


request. Get the Umbiliklamp at 


Should he be 
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you write to The Umbiliklamp Company, 208 
Troy Street, Dayton, Ohio. 
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FOOD IN THE OPEN CAN 


@ One question commonly asked con- 
cerning canned foods is whether or 
not the contents of the can should be 
removed to another container immedi- 
ately after opening. This question has 
its origin in the belief that if food is 
allowed to remain in the can after 
opening, it will absorb an injurious 
substance from the can and thus be- 
come hazardous to the health of the 
consumer, 

For this belief there is not the slight- 
est foundation of fact. Its origin proba- 
bly lies in the old “ptomaine” concept 
of food poisoning. Why it should per- 
sist in the light of present day knowl- 
edge is a mystery. The belief that food 
must be emptied immediately from the 
can has been as thoroughly discredited 
as the “ptomaine” theory of food poi- 
soning (1). 

Food poisoning is usually caused by 
the ingestion of food containing cer- 
tain bacteria or their metabolic prod- 
ucts. It is, in most instances, the direct 
result of improper preparation, hand- 
ling, or storage of food (2) (3). 

We have previously described in 
these pages how all canned foods are 
subjected to thorough heat treatment 
which destroys not only pathogenic 
bacteria and their products, but alsothe 
most resistant organisms which may 


causespoilage. Consequently, thefresh- 
ly opened can is the cleanest container 
in the average kitchen. 

There is, therefore, no reason from 
the standpoint of food poisoning why 
the food must be removed immediately 
after the can is opened. In addition, 
food will spoil no faster or no slower 
in the open can than in any other open 
container. The same precautions should 
be used in its preservation as are used 
for any other cooked food. 

With certain foods, it is desirable 
from the standpoint of quality to re- 
move the food from the can. Such 
foods, usually those of an acidic nature, 
may act slowly on the can after air is 
admitted and small amounts of tin and 
iron may be absorbed. The traces of 
these metals have been shown by a 
Government laboratory to be entirely 
innocuous (3), but iron in particular 
may impart a slight taste to the 
food. 

Modern science has dispelled the 
old belief that, from the standpoint of 
health, food must be removed imme- 
diately from the can. The cooperation 
of the medical profession in dispelling 
this old and unfair prejudice against 
their products is earnestly solicited by 
the members of the American canning 
industry. 


AMERICAN CAN COMPANY 
230 Park Avenue, New York City 


(1) Journal American Medical 
A tio 459, 1578 


Association, 90, osenau, 
28 


(2) Preventive Medicine and Hygiene, 
5 - J.B Appleton-Century cat 
192 Co., N.Y. 6th Edition 


(3) Food-Borne Infections and Intoxt- 
ions, F. W. Tanner, Twin City 
Printing Co., Champaign, I!!. 





This is the fourth in a series of monthly articles, which will 
summarize, for your convenience, the conclusions about 
canned foods which authorities in nutritional research 
havereached, What phases of canned foods knowledge are of 
greatest interest to you? Your suggestions will determine 


the subject matter of future articles. Address a post card 


to the American Can Company, New York, N. Y. 
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The Seal of Acceptance de- 
notes that the statements 
in this advertisement are ac- 
ceptable to the Committee 
on Foods of the American 
Medical Association. 
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Preventive 
Practice 


CONSTIPATION due to insufficient 
“bulk” is often a result of the aver- 
age American meal. Unless checked, 
it may well lead to serious trouble. 
However, the continued use of ca- 
thartics is often harmful because of 
the tendency of these drugs to form 
dangerous habits. It’s much better 
if people can obtain the needed 
“bulk” in the foods they eat. 

Kellogg’s ALL-BRAN is a conve- 
nient source of ‘‘bulk”’ to aid regular 
habits. ALL-BRAN also supplies vita- 
min B and iron, an important ele- 
ment of the blood. The ‘“‘bulk” in 
this natural, laxative food is mild in 
action. It does not break down in the 
body as much as the “bulk” found 
in fruits and vegetables. So it is 
often more effective. 

ALL-BRAN may be used with per- 
fect safety by most people. A few 
individuals have highly sensitive 
intestines. In these special cases, 
any form of “bulk” is, of course, 
inadvisable. 

ALL-BRAN is sold by all grocers 
in the red-and-green package. Made 
by Kellogg in Battle Creek. 
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Then, 


tion of their interneships. 
concurrently with a change in 
city administration in 1933, the 
bonus was pared to $50. No good 
reason for so drastic a cut was 


discovered. No other group of 
city employes was so affected. 
Internes organized. The St. 
Louis Medical Society heard their 
case. After a year of effort. in- 
volving talks with political mo- 
guls and newspaper publicity, re- 
sults came. The bonus was re- 


| stored to its former proportions. 


Thankful recipients have been 
quick to credit the Interne Bonus 
Committee and Dr. R. E. Kane 
with effective work on the issue. 
Commenting on the achievement, 
a St. Louis society member says: 
“It proves that organized medi- 
cine can do things when it acts 
as a unit.” 


* All Is Not Well in England 

British panel practitioners t-ave 
been treated to a ringing indict- 
ment of the system under which 
they labor. A supplement to a re- 
cent British medical journal con- 
tains a letter written by a Dr. 
F. A. Beattie who, practicing in 
London, knows whereof he speaks: 

“. . . It comes as a great shock 
when some insured person enters 
a grievance against a panel prac- 
titioner and, as a result, his (the 
practitioner’s) conduct is investi- 
gated by a medical service sub- 
committee. The barely veiled hos- 
tility of this committee and the 
roving inquiry into metters that 
hardly bear on the grievance sa- 
vor of Star Chamber tactics; and 
anyone who escapes with only a 
censure is indeed lucky. . . . The 
insured person may break almost 
all the regulations with comr!ete 
immunity. 

“Let no one think that he will 
be protected by the medical mem- 
bers of the committee. I greatly 
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fear that not a few of these medi- 
cal members are tired of panel 
work and are seeking posts as 
medical inspectors, so that for 
them it is not policy to be too as- 


sertive in defending their col- 
leagues against unjust and iniqui- 
tous investigations.” 


* Court Physicians 

If New York’s night court 
magistrate Jonah J. Goldstein 
could have his way, the bench 
and medicine would cooperate in 
passing judgment upon vagrants. 
The jurist recently urged that a 
physician be attached to each 
court. 

“Most vagrants have disease in 
some form,” he lamented. “All I 
can do is send them to jail and 
recommend medical attention. 
But. .ten days is not enough.” 


* Peddling “Nurse” 

“No person is authorized by my 
department to sell any kind of 
medicine,” warned Dr. T. F. Aber- 
crombie, public health chief of 
Georgia. “Anyone approached by 
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an imposter should notify the 
county sheriff at once.” 

Of late a “registered nurse” 
claiming to represent the state 
board of health has been foisting 
quantities of patent medicine on 


gullible Georgians. Hence the 
health department’s verbal dis- 
ownment. 


* Pennsylvania Possum 

Pennsylvania physicians would 
have been seriously hampered if 
a bill recently introduced in the 
state legislature had been passed. 
The bill was sponsored by chiro- 
practors. Under a literal con- 
struction, it would have restrained 
physicians not licensed for chiro- 
practic from examining the hu- 
man spine by observation, palpa- 
tion, or x-ray. 

After a sharp controversy (phy- 
sicians vs. spine-manipulators) 
over the proposed act, it appeared 
that the misguided measure could 
be forgotten. The medical profes- 
sion dropped its guard. Suddenly, 
possum-like, the chiropractors’ 
pet revived and whirled into the 
voting ring. It failed of enact- 
ment by a hair’s breadth. Sheer 
luck protected the freedom of ac- 
cepted medical practice. 

Physicians of the Keystone 
state have recognized the lesson 
in their narrow escape, and will 
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not again relax when untoward 
legislation lurks in the offing. 


* Sweep the Streets 

“Pitchmen” may be seen on al- 
most any avenue, be it Broadway 
or Main Street. Their suitcases 
set on folding tripods are likely 
to contain anything from bottles 
of “snakebite” to 10-cent gyro- 
scopes. These nomadic hawkers 
harvest over $15,000,000 each 
year, much of it from the sale of 
nostrums and fake proprietaries, 
estimated the Proprietary Asso- 
ciation recently at a meeting in 
New York. 

The gathering inaugurated a 
nationwide campaign to bounce 
fly-by-night sidewalk retailers 
from the streets of the nation. It 
is hoped that state statutes can 
be made to prohibit tripod sales 
of patent medicines. 


* For the Cause 

The tsetse fly, destined to re- 
main a pronunciation problem, 
has become less puzzling to medi- 
cal science. Last month news re- 
ports told of a stride in the di- 
rection of scientific understand- 
ing of the tiny though terrible 
African insect. 

Dr. J. F. Corson, researcher at 
the Tinde laboratory in Tangan- 
yika, took the stride. It might 
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A stainless silver antiseptic. 


Valuable in gonorrheal urethritis. 
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sos SANMETTO is not, of course, the only palmetto 
preparation used for the treatment of G. U. ailments. 
But SANMETTO possesses certain qualities which 

‘ should discourage its substitution. 

n, “4 : y The berrics used in its preparation are gathered 

i- ; on our own lands in Florida, for exclusive use in 

e- SANMETTO. Only the choicest are sclected, and 

i- : specially processed. 

a Result—A palatable balsamic product which does 

a not Nauseate or Perfume the Breath. 

at F The administration of SANMETTO insures 

1- soothing and prophylactic action, greatly assisting 

it ‘ your local treatment by reducing inflammation and 

: _ relieving pain. It provides invaluable aid for your 

- G.U. patients in Urethritis, Pyelitis, Cystitis, etc. 

- -But, the benefits derived from the use of SAN- 

| METTO can only be secured with SANMETTO. 

| Write for sample and literature on Diagnosis of Genito- 

Urinary Diseases and Urinalysis. Please mention this Journal. 
OD PEACOCK SULTAN CO. 

Pharmaceutical Chemists 

4500 Parkview St. Louis, Mo. 
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Abdominal Support. 
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_This Irish Moss emulsion of mineral 
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safety as a revulative in children 
as well as adults. 
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stipation 

KONDREMUL WITH CASCARA— 
combines the tonic laxative action 
of a non-bitter cascara with the 
soft bulk of Kondremul 


THE E. L. PATCH COMPANY 
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Canadian Distributors: 
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have meant death from sleeping 
sickness. He permitted a couple 
of hungry tsetses to bite him. 
They didn’t do a good job. In or- 
der to accomplish his purpose, Dr. 
Corson had to resort to an inocu- 
lation from an infected guinea 
pig. The sickness advanced. But 
faith in an experimental drug 
was justified. Its use cured the 
doctor. 

“No praise is too high for ser- 
vices ... rendered at considerable 
risk to the cause of science,” de- 
clared the East African subcom- 
mittee of the British Tsetse Com- 
mittee in its August report. 


* $10,000 in Amber 

Had any physician at the last 
A.M.A. convention chanced to 
knock over a certain display cabi- 
net containing an amber glass 
vial, $10,000 would have been 
spilled on the floor of the conven- 
tion hall. That is the estimated 
value of four grams of synthetic 
vitamin B2 (also called vitamin 
G) which the vial held. It was 
the first and only vitamin B2 ever 
manufactured synthetically in the 
United States. 

Hoffmann-LaRoche, Inc., Nut- 
ley, N. J., makers of the synthetic 
product, expect to find a way of 
manufacturing it for substantial- 
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RESISTANCE CURVE RISES 
When Ecthol (Battle) is administered 





The infection-inhibiting and detoxi- 
fying properties of Ecthol, when in- 
ternally administered, have given it an 
important place in therapeusis. Ecthol 
is also highly effective, when topically 
applied, in the treatment of local infec- 
tious processes and certain dermal lesions 
.. . For prompt and effective results in 
the therapy of infectious processes and 
many skin conditions, Ecthol—inter- 
nally administered, locally applied, 
or’ both—is a tried and dependable 
preparation for clinical use. 


Battle & Co., St. Louis, Mo. 


BATTLE & CO., St. Louis, Mo 
You may send me free sample of Ecchol (Battle 
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TILDEN Has Kept Faith 
With Physicians 


HAIMASED 


(TILDEN) 


N_ the Hypertension of Essential 

Hyperpiesis, physicians have _pre- 
scribed HAIMASED (Tilden) for the 
last few years. 
HAIMASED (Tilden) 
table. non-irritating, 
NATES. combined with other ingre- 
dients of synergystic effect in a man- 
ner exclusive with Tilden. 
An elegantly flavored prescription for 
patients suffering from the symptoms 
of high blood pressure. HATIMASED 
(Tilden) may be taken as ordered to 
afford rapid relief. 
Physicians have es 
scription specialties of 
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practical experience. 
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licited ox 


THE TILDEN COMPANY 


The Oldest Pharmaceutical House 
in America. 


New Lebanon, N. Y. St. Louis, Mo. 
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ly less than $2,500 a gram. If the 
researchers succeed, physicians 
will be pleased for two reasons. 
First: B2 helps folks who are 
subject to alimentary disturb- 
ances, loss of appetite, diarrhea, 
dermatitis, and pellagra. Second: 
Since it takes 9,000 quarts of 
whey to yield one gram of natu- 
ral vitamin B2, its availability in 
synthetic form at a price within 
reach of the average patient 
would solve a vital supply prob- 
lem. 


* Classy Breeding 

Sequeling the spring opening 
of German heredity and race clin- 
ics (April MEpICAL ECONOmICcs, 
page 62), Richard Walther 
Darré, Minister of Nazi Agricul- 
ture, has written The New Nobil- 
ity of Blood and the Soil. The 
volume is dedicated to making the 











Fatherland a vast human breed- 
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A More Scientific Method of 
Counteracting Gastric Hyperacidity 


Excess stomach acid has always been treated by 
chemical neutralization, to which, however, the follow- 
ing objections have been found: (1) peptic digestion 
is hindered or prevented; (2) intensive alkaline treat- 
ment frequently leads to a condition of alkalosis; (3) 
alkalis often cause a secondary and more pronounced 
rise of acidity following their administration. 















































Because of these objections physicians should recom- 
mend the introduction of the newer and more scientific 
method of removing excess acid by colloidal adsorption. 

Alucol, an allotropic form of aluminum hydroxide, 
has a high adsorptive power for MCI. It takes up excess 
acid colloidally and leaves a sufficiency for the continu- 
ance of peptic digestion. There is no secondary rise of 
acidity following its administration. 

A trial of Alucol will convince you of its value. Let us 
send you a supply with full information. 


ALUCOL 


(Colloidal Hydroxide of Aluminum} 


USE THE COUPON BELOW 
THE WANDER COMPANY, Dept. M.E. 9 
180 North Michigan Avenue, Chicago, Illinois. 

Please send me without obligation, a container of ALUCOL for 
clinical test, with literature. 






























Cae, Bi | 
EIGHT STEPS 
to be SURE 


McNeil Laboratories, Inc., use the 
most scientific pharmaceutical 
technic AND, in addition, take 
the following 8 steps to be sure, 
that the Digitalis Duo-test prep- 
arations of their manufacture 
shall be unquestionably reliable 
and uniform. These steps are:— 


ESTABLISHED i879 





1. Reliability of source of supply. 


2. Botanical identification as Digitalis 
purpurea Linné. 


3. Tests for purity (limit of stems, flow- 
ers, etc.). 

4.Test for quality (limit of acid-insoluble 
ash). 

§ Duo-test for physiological activity of 
drug by means of the Frog method 
(cold blooded animals) and by the 
Reed-Vanderkleed Guinea-pig method 
(warm blooded animals). 


6. Adjustment of alcoholic strength and 
pu value of the tincture and ‘the use 
of black capsules to retard rate of 
deterioration. 

7.Duo-test for physiological activity of 
finished preparation. 


8.))uo-test of finished preparation at 


periodic intervals to detect unforeseen 
deterioration. 


The standard is so rigid that the 
resultant product can be used as 
a positive test for the reaction of 
the patient to Digitalis. 


Capsules and Tincture Digitalis Duo- 
test “McNeil” have been accepted by 
the Counci] on Pharmacy and Chemis- 
try of the American in Medical As Associa- 


tion. 











Your druggist can fill your 

prescriptions for Capsules and 

Tincture Digitalis Dwuo-test 
McNeil. 


McNeil Laboratories 


lacorporeted 


Philadelphia - Pennsylvania 
uu 
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ing farm. Published August 17, 
the book claims that “human dig- 
nity is not offended if animal 
breeding and human breeding are 
compared to each other.” 

Darré urges that German mar- 
riage candidates be officially reg- 
istered as follows: 

First class: The 10% fittest for 
breeding. 

Second class: Average breeders. 

Third class: Fit to mate but 
not to breed. 

Fourth class: Unfit to mate. 


* Publicity Gagged 


Earlier this year Dr. Philemon 
E. Truesdale of Massachusetts 
made two upside-down stomachs 
do a surgical turnabout. His suc- 
cess with such spectacular opera- 
tive procedure elicited publicity 
which, although it was estimated 
to be worth $5,500,000 at adver- 
tising rates, caused the eminent 
surgeon no end of distress. His 
resignation as vice-president of 
his state society is said to have 
been prompted by a controversy 
roused by the publicity he did not 
seek. Recently Dr. Truesdale was 
exonerated by the Massachusetts 
organization when it found that 
he was “in no way responsible” 
for the millions’ worth of broad- 
cast and blazon. 

A recent occurence in New Jer- 
sey indicates that Dr. Truesdale 





CAST-IN-BRONZE 
FULL-AUTOMATIC 
+ For Free CHROME 


rilizing Te Aniqu 


1143 UNIVERSITY AVE. ROCHESTER, N.Y 
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67) TWO SEALS 


that Protect Infants 


When you prescribe Heinz Strained In Heinz kitchens, vegetables, hours- 








Foods for infants or soft-diet cases, fresh from nearby model gardens, are 
you are doubly assured of purityand cooked and strained under best pos- 
highly retained nutrient content. sible vitamin conserving conditions— 


In addition to the respected “57” seal, then vacuum-packed in enameled tins. 


symbol of 66 years of responsibility Thus, with utmost uniformity, all 
fulfilled, there appears on every tin of through the year, Heinz Strained 
Heinz Strained Foods the Seal of Ac- Foods can be depended 

ceptance of the American Medical upon to provide ex- 
Association’s Committee on Foods. pected nutrients, 


HEINZ STRAINED FOODS 


9 KINDS—1. Strained Vegetable Soup. 2. Peas. 3. Green Beans. 
4. Spinach. 5. Carrots. 6. Tomatoes. 7. Beets. 8 Pruncs. 9. Cereal. 
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WEAK, FALLEN ARCHES 


Auyustable feature permits Pain in legs, hips, thighs and lumbar re- Arch fully restored to its 
raising the appliance as gion, when no other rheumatoid symptoms normal contour on final 


condition of foot improves, are present, usually indicate weak arches. dj nt of appl e. 














Mechanical Correction Almost Invariably Successful 
Necessary mechanical support for relief and correction of such a condi- 
tion is provided by Dr. Scholl’s Arch Supports. They can be accurately 
fitted tu the individual needs of the patient, giving immediate relief from 
muscular and ligamentous strain. As improvement progresses, they can 
be gradually raised until the arch is restored to normal. Sold and indi- 
vidually fitted by Experts in Shoe and Department Stores everywhere and 
the exclusive Dr. Scholl's Foot Comfort Shops in principal cities. 
For booklet written for physicians, address The Scholl Mfg. Co., Inc., Chicago, Ill. 


Dr Scholls ARCH SUPPORTS 
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— EE ~ === | may have been martyred to good 
effect. Winifred Menke, il-year- 
“GOOD RESULTS old New psa has been walk- 


° a9 ing for the last few weeks, after 
in eczema having been unable to do so since 

A physician writes: “My congratula- she wee — — old. A surgical 
tions for the good results with your triumph gave her back the use of 
ASEPTINOL Ointment in eczema and | her legs. Newspapers are hungry 
allied —o a e : og been | fora story about the doctor in the 
prescribing it for the last two years wee a 3 ae 
and ... would not part with it.” case. But they will starve for this 

Dermatologists recommend the in- one because the physician’s ee 
gredients of ASEPTINOL Ointment | 1S being kept secret. The New 
for eczema because they relieve itch- | Jersey profession is taking no 
ing and burning and promote healing. chances 
Effective also for dermatitis, varicose 7 
ulcer, pruritus ani et vulvae, and itch- 
ing i * Once a Crook 
a a a ae Thirteen years ago Arthur Cut- 
ASEPTINOL MFG. CO., Baltimore, Md. | te”, Chicago grain-pit specialist, 
; : was robbed of $20,000 worth of 
Send me liberal free sample of : ] P : - 
ASEPTINOL Ointment (Ungt. Aseptinol | JEWe!ry, $500 in cash, and 25 
Comp.). cases of whiskey. Nine men 

y 
MD turned the trick after locking 

their victim in a vault where he 
nearly suffocated. Revenge sweet- 
Cocccrcccccccccccess ee ened Mr. Cutten’s existence as, 

















e Your own experience is we TO PHYSICIANS 


the best evidence of the 


therapeutic value of any TREATING DIABETICS 


product. 





Could we offer better indication of the efficacy of UVURSIN 
in Diabetes Mellitus than this: 


We will forward to you without charge sufficient UVURSIN 
(27 days treatment) for you to obtain clinical evidence of results 


in an actual case. Just fill out and mail the coupon below. 


An oral treatment, prepared for prescription purposes only. 





John J. Fulton Company, 
88 First St., San Francisco. 


Please send free trial of UVURSIN to 


EE 
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APPROVED PROFESSIONALLY 


@ For 83 years Eimer & Amend have furnished 
the physicians and pharmacists of the United 
States with drugs, chemicals, pharmaceuticals, 
laboratory apparatus and scientific supplies. 

Each Eimer and Amend product no matter what 
its nature, conforms to the highest standard of 
quality . . . a fact that has won and held for 





— & A SPECIALTIES 


escribe 


over three quarters of a century the confidence 


You Can Pr and respect of medical and pharmaceutical pro- 


with Confidence 
|ODOTONE 
PONARIS OiL 

PHOSPHORCIN 


ame third Ave., (8th to i9th St., New York 


professions alike. 


Literature of any of our products gladly 
sent upon request. 


EIMER & AMEND 


Est. 1851 Inc. 1897 






















Breaks the vicious circle of perverted 
sihieu rime asemime take a lilaesuniee 
dy periods (non-physiological) and dys- 
menorrhea. Affords remarkable symptomatic 
relief by stimulating the innervation of the 
uterus and stabilizing the tone of its 
iltkiaielaticcmm Qrolileue)KMmenamllcauoneh er tertil 
circulation and thereby encourages a 
normal menstrual cycle. 





MARTIN H. SMITH COMPANY ie Dosage: 1 to 2 
i“ capsules 3 or 4 times 


daily. Supplied in 
packages of 20. 
Ethical protective 
mark MHS embossed 
on inside of each cap- 
Full formula and descriptive sule, visible only when 


* oe capsule is cut in half 
literature on request Prag cele 






150 LAFAYETTE STREET, NEW YORK, N.Y 

























HIGHLY FAVORED 
in the treatment of 


LEUCORRHEA 
CERVICITIS 
ENDOMETRITIS 
VAGINITIS 


YREE’S Antiseptic 

Powder is a highly effi- 
cient agent in removing 
infection and thick adhe- 
sive mucus. Non-irritating 
to delicate mucous mem- 
branes. Antiseptic, sooth- 
ing, and healing. Send for 
a physician’s package. 








FOR YOUR PATIENT 






| A HELPFUL BOOKLET 
Prrsor? FREE Written by a 
‘ physiclan. Tells the ele- 

\Vlatter mentary facts you would 


have your patients 
known. More than 150,000 
already distributed by 
physicians Send the 
coupon for a supply 


Antiseptic 
Powder 


— 
Autneptic by 

















J. S. Tyree, Chemist, Ine. 

743-15th St., N. E. 

Washington, D. C. 

You may send me a_physician’s package of 


Powder anc (state how many) booklets for 


my patients 
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one by one, he bloodhounded and 
jailed eight of the bandits. Charles 


Acme 





ARTHUR CUTTEN 
Jailed eight bandits. 


Rosenberg was captured last and 
sent to prison in April, 1930. 

Paroled in November, 1932, Ro- 
senberg went as straight as he 
could. In Chicago, he launched 
the Central Emergency Hospital 
Association, which offers medical 
services at $1 yearly to individu- 
als, $3 yearly to families. Custom- 
ers were canvassed on the city’s 
west side. 

At length, the Better Business 


IN ROUTINE 
EYE TREATMENT 
Ophthalmic Solution No. 2 
INDICATIONS 
1. As an antiseptic Collyrium. 


2. Chronic catarrh of elderly people with marked 
without 








reddening of Conjunctiva, with or 
secretion. 

Diplo-Bacillus Conjunctivitis 
Following eye injuries 

After removal of foreign bodies 
or Conjunctiva 

6. Before Operations. 

. To relieve irritation caused by wind. dust 
and bright lights. 


crm co 


from cornea 


Samples and Prices on Request 


DELEOTON CO., ALBANY, N. Y. 


THE 
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INFANTILE ECZEMA 


completely eliminated 
with 


MAZON 











&, 


LY 


scauiana Feb, 9th, 1935 


The baby, born April 10, 1934, devel- 
oped eczema in October. Practically 
the entire body was covered. 


ai 


4 
A 
/ 


The father states: ‘“‘We have been ab- 
solutely unable to find any remedy that 
would give even alleviation. Dr. M. H., 
of Charlotte, N. C., advised the use of 
this (Mazon) ointment, and, as is ob- 
vious from the , Pictures, improvement 
was immediate.’ 


4 
é 


















Photographed Feb. 22nd, 1935 


ACCEPTABLE TO PATIENTS 


because it is modern 
Equally effective in the treat- 
@ Ease of application ment of adult and_ infantile 
dermatoses. 


® Complete rapid absorption 

@ No bandaging f ; 
Mazon (colloidal) is a 

@ Allays itching immediately combination of Phenolic 
substance and organic 

@ NOT A SMEAR! mercury compound in an 


absorbent base. 


MAZON SOAP There is no fear of irritating 


the most sensitive skin. 
ABSOLUTELY PURE 
NO SYNTHETIC PERFUME 


NO ARTIFICIAL COLORING 








NO FREE ALKALI ‘ sein mig e ie 
7 ~ r TORN he success oO} azon has encouragec 
FOR PERSONAL HYGIENE substitution. Insist that your patient 
obtain the original. 
- . e 
IN DICATIONS: On sale 
PSORIASIS . ali te Dependable pharmacies 
ALOPECIA aa” Sak ao * 
RING WORM four ounce Distributors 
ACNE sizes. Wholesale Druggists 
DANDRUFF e 


ATHLETIC FOOT 
AND OTHER SKIN 
DISORDERS 


BELMONT LABORATORIES, Inc., 
4430 Chestnut St., Philadelphia, Pa. 
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Bureau began to receive com- 
plaints: Members were charged 
for what had been promised free. 
Rosenberg’s doctors advised un- 
necessary operations. 

The Chicago Medical Society 
stepped in this summer to crimp 
the Rosenberg plan. Now physi- 
cians can’t work for Rosenberg 
and belong to the society at the 
same time. Grounds: ethics. Re- 
sults: pending. 


* Redskin Therapy 

One of the first white physi- 
cians to attend a Navajo “medi- 
cine sing” is Dr. Harlow Brooks 
of New York. Dr. Brooks told 
the American Association of the 
History of Medicine about his ex- 
perience at their eleventh annual 
meeting which took place recent- 
ly in Atlantic City. 

“They are intelligent men who 
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Culver Service 

















INDIAN MEDICINE MAN 
Hardly a crépe hanger. 


dv a lot of good,” praised Dr. 
Brooks, referring to Indian medi- 
cine men. He related that an In- 




















@ The 
Robert W. Gardner in 1878. 
@[ndications include: 


fluenza, syphilis, 


clat 

@SPECIFY GARDNER’S 
tles to prevent substitution. 
6.66 ounces of pure, 
reaction, assuring the 
without causing gastric irritation. 


original product—not an imitation—developed by 


as a prophylactic against hay fever, 

common colds, infections, bronchitis, pharyngitis, laryn- 
gitis, pneumonia and other pulmonary affections; in- 

glandular enlargements..... 

@ Today iodine is recognized as one of the most valuable 
oral therapeutic weapons at the command of the physi- 


in original 4 and 8 
Each fluid ounce contains 
resublimed iodine, Palatable, 
constitutional effect of iodine, 


ounce bot 
acid in 


on we 
2 wermnn bari 
home teoeend nk 














Strictly an ethical product. 
Samples and literature sent on request. 


FIRM of R. W. GARDNER 
Established 1878 


Orange New Jersey 
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MERCK 


FLAVORED 


x dissolves 
quickly 
in water 


or saliva 


| hsm lot'of Merck Sodium Perborate 
Flavored is tested in the Merck Con- 
trol Laboratory before being released for 
distribution. Sifting the powder through 
a 100 mesh sieve is only one of the speci- 
fications required, in order that this 
product will conform to the high stand- 
ards of purity and uniformity established 
for every Merck product. 





SODIUM PERBORATE 









Merck Sodium Perborate Flavored is 
free from abrasives. It dissolves quickly 
in water or saliva, and therefore com- 
pletely covers the affected areas, whether 
used as a mouth wash or as a dentifrice. 

Merck Sodium Perborate Flavored is 
so pleasant to the taste that patients 
willingly use it. It is on sale at drug 
stores in 2-oz. and 4-oz. pour-top tins 

Send for literature on the treatment of 
certain diseases of the mouth, nose and 
throat with Merck Sodium Perborate 
Flavored. A 2-oz. regular size can will 
also be sent to you. Use the coupon. 





@ MERCK & CO. INC. 

Dept. 4-9, Rahway, N. J. 

[ am attaching my professional card (Cor letterhead 
Please send office supply of Merck Sodium Perborate 
Flavored and literature. 


Name. 





Street. 





City ‘ State... 





The advertising of Merck Sodium Perborate Flavored 
is directed to the medical and dental professions. 





















the 
SAFE 
eyelash darkener 


Maybelline, the pure water color mas- 
cara, contains no dyes or other harm- 
ful or irritating ingredients. It has 
the endorsement of Good Housekeep- 
ing Bureau and everyone who has 
analyzed the product including vari- 
ous state and city Boards of Health. 
Sold everywhere for 17 years without 
restriction. You may recommend 
Maybelline . . . with absolute safety. 


MAYBELLINE CO. 
5900 Ridge Ave. Chicago. 


Used regularly by more than 
10,000,000 women with 
complete satisfaction. 


MARVOSAN 


Perfect Diaphragms 


ect PTET te 


= 
oe, 
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hae %, 





Makers of 
MARVOSAN 
and L-A-J (va 
ginal jellies) 
QUINSEPTIKONS 
(vaginal suppositories 
PULVOSAN (douche 
powder) 


Rian 





Steam-cured, transparent, finish 
diaphragms, produced under an improved 
process resulting in the very finest prod- 
uct of its kind. 
Write for Special Introductory Offer 
Please use Professional Stationery 


TABLAX COMPANY 


Pharmaceutical Laboratories 


32 Union Square, New York, N. Y. 


smoo.i 
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dian, described as seriously ill by 
paleface doctors, was greatly im- 
proved by “medicine sing” ther- 
apy. 

“Tt was a.. lesson for all of us 
who consider ourselves civilized,” 
averred Dr. Brooks. “Even if an 
illness is considered fatal, the at- 
titude of those attending should 
be cheerful. 

“There are too many crépe 
hangers among us,” he accused. 


* The Public be Taught 

The Wright brothers were jeered. 
Marconi’s work was considered 
impractical. People generally are 
slow to recognize advancement. 

This situation has irked a co- 
terie of scientists and their lay 
friends in Washington—so much 
so that they recently formed a 
non-profit organization dubbed 
the Research Associates, Inc. The 
purpose of the corporation is to 
shorten the elapsed time between 
the perfection of new scientific 
ideas and their acceptance by Mr. 
Average Man. 

Watson Davis, editor of Science 
Service; Heber Blankenthorn, 
National Relations Board; Wil- 
liam McClellan, president of the 
Potomac Electric Power Com- 
pany; and a group of chemists 
and physicists are the formers of 
the corporation. 








OLIODIN 


(lodinized Oil Compound) 
For the NOSE and THROAT 
Gives: Prompt relief in head colds, thus 
preventing complications. 
R OLIODIN 34) 
For Rhinitis, acute or chronic. 
Ozena or Atrophic Rhinitis. 

Free trial package on request. 


THE DELEOTON COMPANY 
Capitol Station, Albany, N. Y. 
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Doctors asked for BiSoDoL 
in new Convenient Form 


Here it is! _— 
—— 








ACTUAL 
SIZE 


New BiSoDoL MINTS 


Have ALL the Therapeutic Properties 
of the Original BiSoDol 


You will find these new BiSoDol Mints exceedingly effec- 
tive in relieving acid-indigestion, gas, sourness, heartburn 
and nausea when due to gastric hyperacidity. Pleasant 
tasting. Easy to carry in pocket or purse. Dose: Two to 


four tablets. Can be chewed or swallowed with water. 


SAMPLES SENT FREE ON REQUEST. WRITE 


The BiSoDoL COMPANY, NEW HAVEN, CONN. 
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IN SUBSTITUTION THERAPY 








In the treatment of food allergies, (asthma, eczema, urtic&ria, 
etc.) one has the choice of desensitizing the hypersensitive 
patient or of making an accepiable substitution for the trouble- 
some protein. Milk and milk-content foods are the source of 
many of these stubborn conditions. 


Desensitization is often difficult and expensive, in addition to 
requiring rather complicated reagents, equipment and tech- 
nique. Where it is feasible, substitution of a protein to which 
the patient is not allergic is advisable. 


If milk-protein is the sensitizing agent, MEYENBERG EVAP- 
ORATED GOAT MILK will most frequently solve the prob- 
lem easily, pleasantly and at low expense. Further advantages 
of MEYENBERG EVAPORATED GOAT MILK are its high 
mineral and food value and its acceptability to the patient’s 
palate. 


The following table reveals its favorable comparison in food 
content with both cow’s milk and human milk. 


Goat’s Cow’s Human 
Compounds Milk Milk Milk 
% % % 
Fat 3.60 3.90 3.30 
Milk Sugar 4.50 4.90 6.50 
Proteins combined with Calcium 3.10 3.20 1.50 
Salts 0.939 0.901 0.313 


NOTE: 
Above table refers to natural goat milk. Meyenberg Evaporated Goat 
Milk is concentrated to double richness. 


MEYENBERG EVAPORATED GOAT MILK yields an ex- 
tremely small, soft curd, highly divided fat globules and a most 
easily digested saccaride. From its source, clean corral fed 
animals, at every step to its final packing, most scrupulous at- 
tention is paid to its absolutely sanitary conditions. It is avail- 
able to you,—clean, bacteria-free and with pleasant odor and 
taste, in 14 oz. size cans, which makes approximately one quart 
when diluted with water. 


GOAT MILK PRODUCTS CO. 
1039 South Olive Street, Los Angeles, California 





yur favorite dealer can now be supplied through any McKesson & Robbins wholesale house 




















(11) ARGYROL: 


(12) CLINICAL REPORTS ON 
GERMICIDE: A folder bearing this 
points out the merits of a novel 
sterilization of surgical instruments. 
solution, it is declared, will 





and heat-treated rubber. 


(13) ELEVATORS AND DUMB W 
ERS: Packed into this brand new 


page catalog is a wealth of illustrat 


plans, and other information 


dumb waiters in homes and offices. 


(14) PEPTIC ULCERS: 


turers of Kao-Mucin say 


The 


cases of gastric and duodenal ulcer. 


a vegetable mucin, it is claimed to 









For samples and literature, 
on coupon on next page. Mail to MEDICAL ECONOMICS before Oc- 
tober 15. Requests will be forwarded to the proper manufacturers. 





Three booklets just is- 
sued, covering the fields of (1) otorhino- 


laryngology, (2) ophthalmology, and (3) 
urology and gynecology, describe tried 
methods of employing Argyrol. Copies 


are available to physicians on request. 


B-P 
title 


germi- 
cidal medium developed for the rustproof 


The 


not damage 
keen edges, rust joints, or injure syringes 


AIT- 


a9 


1ons, 


relating to 
the installation of Sedgwick elevators and 


manufac- 
it affords almost 
immediate relief in a large percentage of 


seing 


have 


the following advantages over animal 
mucin: lower cost, smaller dosage, pala- 
tability, freedom from toxicity and secre- 
tagogues. The folder, “‘A Superior Treat- 
ment for Peptic Uleer and Colonic Dis- 
orders,” and a trial supply of the prod- 
uct will be sent upon receipt of the cou- 
pon 

(15) VALVOLINE PETROLEUM JEL- 
LY: Any physician in the United States 
can obtain a 4-oz. (4-lb.), giant-size 
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write 





tube of White Valvoline Pharmaceutical 
Petroleum Jelly by mailing the 
on the following page, together with 15 


coupon 


cents in stamps or currency to cover 
packaging and postage. With this offer 
the manufacturers will also include a 


144-0z. tube of 45c Gwi-co-line, a pene- 
trating guaiacol rub (with flannel warm- 
ing cloth and applicator) for sore throat, 
chest colds, muscular pains, local inflam- 
mations, ete. 


(16) FOOT WEAKNESS AND COR- 
RECTION FOR THE PHYSICIAN: 
Copies of this booklet, prepared espe- 


cially for the profession, may be obtained 


on request. 


(17) 
laxative, 


CHRONIC 
Kaba, 
ent the solidified sap of the karaya tree 
which, in the presence of 
unusual bulk and lubri- 
without producing oiliness, with- 
out forming concretions, and without in- 
terfering with 
ty is aided by the inclusion of a generous 
supply of vitamins B and G. 
offer a free tria 


CONSTIPATION: 


has as its 


The 
chief ingredi- 
(bassorin), 
water, provides 
cation, 
digestion. Bowel motili- 
The manu- 
facturers 
with 


tin, together 


literature. 


(18) ANEMIA: Heptogene, a 
per, iron, and liver preparation, has been 
New York 
effective for the treatment of 


new cop- 


clinically tested in hospitals 


and found 
the anemias. Now available to the pro- 
tablet 


tain all the 


fession in form, it is said to con- 


approved agents used in 


key numbers of desired items 
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treating the condition. A sample and 


literature will be mailed on request. 


(19) INFANT FEEDING WITH IR- 
RADIATED EVAPORATED MILK: 


Readers of this booklet receive definite 
information as to the 
milk-nutrient content of irradiated evap- 


vitamin-D and 





Genuine Steel-Die 


ENGRAVED 
STATIONERY 


at Minimum Cost 


Now you can have quality en- 
graving for your professional 
letterheads, envelopes and cards 
at a cost of not much more than 
printing. Consider the good im- 
pression engraving creates ! Send 
for price list and actual samples 
of type styles, papers and en- 
velopes available. Mail the cou- 
pon. 


PROFESSIONAL PRINTING COMPANY 
America’s Largest Printers to the 
Professions 
101-105 Lafayette Street, New York, N. Y. 


Piease send me engraving samples and a 
price list. 

FUMING i cceciccsedecedscoescnccseceneeses 
Street .nccccccccccccccsccccccccscsescces 
CHF... ccccccccccccccses BAAS... ccccceee 
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orated milk. Useful tables show the com- 
position of various formulas and give 
exact instructions for their use in the 
baby’s bottle. 


(110) FLOODLIGHTS: This attractive 
leaflet illustrates and gives full particu- 
lars about the new Pelton indirect flood- 
light. Clip the coupon for your copy. 











(111) VAGINAL PROPHYLAXIS: The 
makers of Norforms say their product 
meets the need for a convenient, easily 
applied, yet effective vaginal antiseptic. 
The active ingredients, including parahy- 
drecin, a powerful, non-irritating anti- 
septic, are present in a carefully pre- 
pared base which melts quickly at body 
temperature and remains in prolonged 
contact with the tissues. Samples are 
offered free to physicians. 


(112) DRIED RIPE BANANAS: A 
booklet introducing Melotose No. 1 de- 
scribes it as the ripe banana from which 
moisture has been removed without ma- 
terially affecting its fresh-fruit values. 
Said to be one of the most easily digested 
foods available, Melotose No. 1 is indi- 
cated in the diets of normal infants and 
children and those suffering from intesti- 
nal disturbances. Also included in the 
booklet are excerpts from published re- 
ports. 


(113) THE STORY OF WITCH HAZEL: 
This booklet, issued by the makers of 
Dickinson’s witch hazel, relates several 
interesting episodes pertaining to the dis- 
covery of the product, tells how it’s 
made, and presents a valuable list of its 
many uses. A sample bottle is offered 
with the booklet. 
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Rutherford, N. J. 


Gentlemen: 


IRS sas'disasdciaisasctnohnccecrncacccesnnss 


Address: .. 


Please send me the following items (I5c to be included for item 15): 


MAIL THIS COUPON 
FOR SAMPLES 
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WLIVAL 


A pure cholagogue for the re- 
lief of gall-tract disturbances 












ERNST BISCHOFF COMPANY 
Incorporated 


135 Hudson Street New York, N. Y. 
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© When you prescribe a suspensory you have in 
mind a definite support for the patient, which must 
be dependable, if desired results are to be achieved. 
Dependability is derived from quality of material, de- 
sign and workmanship, which are of the best in all 
J & J Suspensories. Your patients are assured comfort 
and durability when they wear J & J Suspensories. 
ORDER FROM YOUR DEALER 


NEW BRUNSWICK Ww 4, CHICAGO tba 


8777/ 











